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An old organization with a new plan now wants an 


agent in every city over 10,000 population. Offers 4) a kK NOWS 
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only ness and professional men for loss from ac- experienced supervision and by constant Home Office 
ciden sickness. co-operation in all his field work 
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Right there, at Wichita we offer you an opportunity 
for the full expression of your abilities. 


We want a general agent at Wichita, a man of per- 
sonality, ability and above all a man of integrity, who 
will conscientiously apply himself to his task. That 
man will not know what it means to stop work until 
he has built up the leading life insurance agency at 
Wichita. 


Here 1s genuine opportunity for a man who meas- 
ures up to our standard. In addition this man must 


possess the ability to connect with the leading busj- 
ness men of Wichita for he must measure up as a 
leader himself. 


This offer comes from a company of unquestioned 
service record. It has a 26-year record for paying 
death losses in 24 hours, has more than $100,000,000 
in force with a higher ratio of surplus to liabilities 
than any other $100,000,000 company. 


In addition to that we offer: 

1. The management at Wichita of a company 
with unquestioned strength, large surplus, 
and over one hundred million of insurance in 
force 
A liberal first year commission. 

A renewal commission for nine years. 

A collection fee during the life of the policy. 
An office allowance. 

An allowance for expense of development. 


A collection commission on insurance in force. 
The company entered Kansas in 1904. 


This is a real job for a real man and we are anxious 
to fill this important post. 


Address, OPPORTUNITY, care of THE SPECTATOR 
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A Wider Field—An Increased Opportunity 
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GENERAL INSURANCE OFFICES 


WILL IN 1923 


PROVIDE THEIR CLIENTS WITH 
LIFE, FIRE AND CASUALTY INSURANCE 


There is no reason why the life insurance department of @ 
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THE SITUATION IN THE WEST 


National Association of Insurance Agents Proposes Arbitration 
Bureau--Both Accept 


Between Union and 


HE National Association of Insurance Agents 
has offered its good services as an arbiter 
in an effort to bring about 
relationship between the Western Union 
and the Western Insurance Bureau. The 
executive committee of the Agents’ Asso- 

on ciation held an all-day meeting on Monday 
of this week, following which the following two communications 
were made public. The first is a telegram sent jointly to the 
presidents of the Western Union and the Western Insurance 
Bureau, the second is addressed to the members of the Na- 
tional Association of Insurance Agents: 


renewed 


OcTOBER 29, 1923. 
To the Members of the National Association Inquiring About 
the Break Between the Union and the Western Insurance 
Bureau : 

Last week you were advised from this office as to the opinion 
of the executive officers of the National Association in the 
matter of the interrupted relations between the Union and the 
Western Insurance Bureau. 

Today the Executive Committee of the National Association 
has given careful consideration to this disturbing problem. We 
believe that the time has arrived for the National Association to 
proffer its good offices to each company organization in an 
attempt to reconcile the differences existing in the company 
tanks in the territory affected. 

The whole situation seemed to us to be driving toward irre- 

parable harm, not only to the agents throughout the great 
Middle West, but also to the business generally. 
_ Therefore, moved solely by a‘desire to protect the business 
in the territory and to relieve the agents from an embarrassing 
and oppressive situation, the Executive Committee has just dis- 
patched a formal communication to the respective company 
Organizations asking for a conference. 


A copy of that dispatch is hereto attached for your in- 
formation. 
Very truly yours, 
WatteR H. BENNETT, 
Secretary. 
CONCURRENT TELEGRAMS TO 
OcTOBER 29, 1923. 
Mr. John C. Harding, President, The Union, care Springfield 
Fire and Marine Insurance Company, Insurance Exchange 
Building Chicago, IIL., 
and 
Mr. Charles H. Yunker, President, Western Insurance Bureau, 
care Milwaukee Mechanics Insurance Company, Mil- 
waukee, Wis.: 

The National Association of Insurance Agents is deeply con- 
cerned over conditions following the termination of treaty 
relations between The Union and the Western Insurance Bu- 
reau. We have also an earnest desire that the course of in- 
surance in the Middle West shall be such as to inspire the utmost 
public confidence and promote the greatest security. More- 
over, we fear that the separation movement will soon reach 
all mixed agencies in the territory, with a consequent disrup- 
tion of amicable relations there existing between the agents and 
the companies. . 

The executive officers of the National Association are not 
alone in their fear. Individual agents and local boards, who 
form the point of contact between the public and the compa- 
nies, have voiced their regret at what appears to be a condition 
making it no longer possible for companies affiliated with dif- 
ferent organizations to co-operate jointly with the agents. 

Ours is a trilateral business in which the interests of the 
three parties—the companies, the agents and the public—can 
easily be reconciled and made a common purpose. Surely there 
is a common ground upon which fire insurance companies can 
stand. There must be common principles and common prac- 
tices to which all can adhere. A divided house within the ranks 
of company officials can only bring about agency unrest and 
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disorganization, possibly jeopardizing the very principles that 
have vitalized agency organizations. 

Local agents bear the greatest burden of the unrest. Upon 
them falls the responsibility of justification. They and their 
executive officers in the National Association, with an abiding 
faith in the intentions and purposes of the great body of under- 
writers in both company organizations, believe that a solution 
of this problem can be found. 

Therefore, the Executive Committee of the National Asso- 
ciation of Insurance Agents respectfully invites and urgently 
requests a committee of five from The Union to confer with 
a like committee from the Bureau and a committee from our 
association, at the Hotel LaSalle, Chicago, IIl., on Thursday, 
November 8, 1923. 

We anxiously await your reply. 

NATIONAL ASSOCIATION OF INSURANCE AGENTS. 
By Frank Bell, President. 


IpEA BroacHeD By K. V. ROTHSCHILD 

The idea of the National Association acting as arbiter in this 
famous dispute is not altogether new, as may be seen by perusing 
the following letter to Mr. Bennett of the National Association 
from Kennon V. Rothschild, vice-president of William B. 
Joyce & Co., St. Paul, and a prominent and active member of 
the National Association. This letter was first published in the 
Chicago Journal of Commerce of October 25, and reads as 
follows: 


I have said to every field man with whom I have discussed 
this situation (the Union and Bureau controversy) that it 
seemed to me that this was a most inopportune time to engage 
in internal warfare. An irreparable harm can be done the 
business as a whole if some steps are not taken immediately to 
get these two organizations together on some sane policy, even 
though they have no desire to continue their conference agree- 
ment. 

Would it not be feasible for the National Association or the 
insurance department of the United States Chamber of Com- 
merce to offer its good services in the arbitration of these dif- 
ferences, whatever they may be, so that the insurance business 
may not fall into a more chaotic state with its attendant serious 
circumstances to all concerned? 

Mr. Madden, who has just been here, is saying a good deal 
of over-regulation in the insurance business by State Depart- 
ments. I know of nothing that will bring about quicker action 
on the part of the Insurance Departments than would a com- 
mission warfare, and it seems to us here that this is something 
which should not be allowed to get out of control or we will 
have another casualty acquisition cost plan on the fire insurance 
business. For our part we would welcome it—doubtless in 
many of the other cities where excess commissions are now 
being paid it would not take so well. 

This is merely an expression from the viewpoint of our office, 
without perhaps accurate knowledge of some of the underlying 
factors contributing to this “mess,” but in which the agents are 
vitally interested, and consequently it seems to us we are justi- 
fied in making any suggestion which might bring about a 
reconciliation. 

POSSIBILITIES OF THE SITUATION 

The definiteness of the association’s suggestion leaves little 
to be desired and considerably narrows the possibility of a re- 
jection of the proposal by either the Union or the Bureau. If 
the proposal is rejected, such rejection will necessarily have to 
be based upon an indisposition to conduct further negotiations 


under any consideration. 

It is unlikely that the attempt at arbitration, whether ac- 
cepted by the Union and the Bureau or whether rejected by 
them, will prove of any real value. 


The two bodies have in 


the past few weeks become so thoroughly estranged that it wij 
take a good deal more forgiving than can ever be expected, 
if they resume relations. The Union companies are especially 
anxious to retain freedom of action and the recent appoint. 
ment of the advisory committee of twenty-five by that body 
indicates that action is contemplated which would have to fe 
foregone were relations renewed. 

Rumblings of difficulties which may be expected to result 
from the break may, however, cause some prominent under. 
writers to think twice before voting against the proposition 
of the Agents’ Association. It is pretty well recognized that | 
several insurance departments are keeping a sharp lookout for 
disturbances in which their services may be required. These | 
department heads are carefully reviewing the insurance codes 
of their respective States and the slightest violation of discrim- 
inatory or other laws will, undoubtedly, bring about action, 
In other words, the departments are not generally in sym- 
pathy with the break and many commissioners may be expected 
to pretect everybody but the companies. A dispatch to Tur 
Spectator from St. Louis indicates the delicacy of the situa: | 





tion there: | 

Conpitions In Missourt Suow DEPARTMENTAL Trend | 

Str. Louis, Mo., Oct. 30.—Field men of the Western Union 
companies are working on adjustments in their agencies out 
in the State, so that no agent will represent both Union and 
Bureau companies. But here again the attitude of some com- 
panies to hold off to see what the other fellow is going to do 
has made itself manifest, and it is probable that it may check 
the Union’s plans. It will be recalled that it was the dilatory 
tactics on the part of certain companies that wrecked the July 
Will it prove the rock on which the 





I agreement in St. Louis. 
Union’s present plans will be wrecked? 

The Missouri statutes absolutely prohibit any discrimination | 
in the matter of commissions to agents because an agent does | 
or does not represent companies belonging to certain associa- 
tions, such as the Union and Bureau and, for that reason, the 
3ureau companies cannot enforce their rule whereby they pay 
higher commissions on certain classes of business than the 
Union when an agent represents only Bureau companies. This 
same law will block the Union’s new plan to limit commissions 
in mixed agencies to 15 per cent, while paying 15, 20 and 25 
per cent to clear Union agencies. 


Courts NONE Too FRIENDLY 

With both the Missouri courts and the insurance department | 
none too friendly to the stock fire insurance companies, boti 
the Union and the Bureau will have to proceed very caft: 
fully in any war move in these parts. It will require the best 
sort of diplomacy to get by without a serious controversy, an 
if any hint is dropped that an agent is being dropped becaus | 
he does or does not represent certain companies, it is xen} 
probable that a legal battle will ensue. That is something 2!} 
companies fight shy of these days in Missouri. 

Of course, as one field man put it, the companies have the 
right to plant agencies in offices where conditions are thor-| 
oughly agreeable to their interests, and to quit offices that att 
no longer attractive. But it must be recalled that it was not 
so very long ago that Americans held the theory that a mats} 
home was his castle and that the United States Constitutiot| 


(Continued on page 31) 
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'S. EXPECTED MORTALITY 
HE accompanying table, showing 
the the actual 

mortality of 84 life insurance companies 

bears to the expected mortality accord- 
ing to the mortality tables used by the 
favorable 


ACEUAE 1 


percentages whica 


companies, reflects a 
ratio in that important department of 
life underwriting during the year 1922. 
As from the savings in mortality sur- 


very 


plus accumulations are most consider- 
ably derived, and as it is from surplus 
that dividends to policyholders are paid, 
it follows axiomatically that favorable 
results in the mortality record are most 
interesting to policyholders because 
they indicate a continued high dividend 
rate and consequent reduction in the net 
cost of insurance. Favorable ratios are 
gratifying to the managers of life in- 
surance companies because 
that 
placed in their medical and agency de- 
partments has been substantiated in the 


they show 


the confidence which they have 


careful selection of lives in the writing 
of new business. 

The table shows that during 1922 74 
ordinary companies had an average rate 
of 53.56 per cent, while 10 industrial 
companies had an average rate of 58.20 
per cent. In both the ratio 
achieved is lower than for any of the 
I} years shown, excepting 1921, when 
the ratios were 51.73 per cent and 57.11 
per cent, respectively. It may be noted 
that these ratios also are much under 
the averages 


instances 


of any of the three five- 
year periods shown, as well as being 
vacoryright, 


1928, by The Spectator Company, New 


lower than the averages for the entire 
15-year periods from 1908 to 1922, 
when the average percentage for ordi- 
nary companies was 67.48 per cent, and 
for industrial companies was 82.94 per 
During the year 1922 the amount 
of death claims which were expected to 
be paid out by the comparies, accord- 
ing to their mortality tables in use, was 
$290,834,508, while the actual payments 
amounted to but $155,768,734, or an 
actual saving of $135,065,834. in the case 
In the case of 


cent. 


of ordinary companies. 
industrial companies the expected mor- 
tality amounted to $152,158,754, while 
the actua! mortality was but $88,696,767, 
or an actual saving of $63,461,987. 

It will be readily understood that from 
the nature of their business the percent- 
age of actual to expected mortality for 
industrial companies should show a 
higher rate than for ordinary companies. 

The table herewith is made up from 
the mortality section of the Gain and 


Loss Exhibit, which considers the fol- 
lowing items: On the credit side: Ex- 
pected mortality on insurance, from 


which is to be deducted the reserves re- 
leased by death, leaving expected actual 
net mortality on insurance risk. The 
difference between the expected net mor- 
tality and the actual mortality is the 
effected, and this latter item, 
divided by the first, gives the percentage 


saving 


of actual to expected. 

The tabulation shows the yearly per- 
centage for a period of 15 to- 
gether with averages for the three five- 
year periods, and for the entire period, 


years, 


1908-1922, inclusive. The figures enter- 
ing into the compilation for the year 
1922 are given in detail in order to 
the method 


During the year 1922 it will be noticed 


demonstrate employed. 
that 34 of the companies showed ratios 
under 50 per cent, and that 35 addi- 
tional companies were under 60 per 
cent. 

From tables previously presented in 
Tue SpecTAtor it has been shown that 
the companies have earned a high rate 
of interest, and that their expenses have 
been low; also that loss from surrenders 
and lapses have been minimized. This 
table proves that considerable has been 
saved from the mortality records. These 
results demonstrate that the life insurance 
companies of this country are operated 
most efficiently, and that every effort is 
made by the life insurance managers to 


5 


make the returns on life insurance most 
lucrative to policyholders. It should 
inspire confidence in the policyholders 
that the companies, on which they rely 
for protection, are being operated upon 
an efficient plan. 

(See table on page 23) 


movement which seeks to 


HE in- 
clude life insurance premiums 


among the deductible items in the income 
tax law, fostered and advocated by THE 
SPECTATOR, has gained such headway 
that letters from all over the country are 
now beginning to come into these offices 
favorable comment on the pro- 
posal is heard from every side. Carry- 
ing out its implied promise, THE SpeEc- 
TATOR is having its solicitors draw up 
the legal form of the petition to be pre- 
sented to the national legislature, and a 
copy thereof will soon be published in 
these pages. Agents’ associations, life 
insurance organizations of all kinds and 
such civic bodies as see the utility and 
benefit of the plan will thus have placed 
before them a correct petition form which 
can be universally adonted. A bill ad- 
vocating the inclusion of life insurance 
premiums as deductible income tax items 
has not yet been drafted, and the peti- 
tion, therefore, will pray that such legis- 
lation be formulated and enacted, and 
will be couched in the simplest, most 
convincing language so that there may 
be no doubt of the end sought and the 
reasons actuating the plea. Life insur- 
ance agents, general agents and officials 
are all lending their staunch support to 
this deserving movement, and the fact 
that the good to be derived from its 
success is not but 
national, has caused some of the most 
prominent insurance men in the business 
to proffer their active aid. The pro- 
posal will shortly be laid before the 
executive committee of the Life Under- 
writers Association of New York, and 
the approval of that august group may be 
confidently expected, since it has always 
had the best interests of policyholders 
and their families at heart. 


and 


only individual, 


HE rating problem has kept pretty 

consistently in the front line of 
thought in the fire insurance world for 
something over a year now. It bids fair 
to stay there for several years to come, 
for it now assumes a national aspect. The 
committee of the National Board of Fire 
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Describing a battle between the Romans 
and the early Macedonians, Plutarch has to 
say, “thirty thousand were slain and two 
hundred and fifty cities were destroyed within 
an hour.” This was pretty fast work and 
eclipses any speed record of the late World War. 
The victor in this particular scrimmage was 
an old Neapolitan by name Aemilius Paulus. 
He was very much of a fighter and very much 
of a spendthrift. One day he was fabulously 
wealthy and the next day he was without a 
cent. He was perfectly willing that this state 
of affairs should exist insofar as it concerned 
himself, but waste or extravagance in others 
disturbed him greatly. At one time a follower 
complained—mind you complained—that he 
had so much money he intended to give it all 
away. Paulus looked him over carefully to be 
sure he was sane, then remarked, ‘‘Can you 
believe there is any certainty in what we now 
possess whilst there is such a thing as death 
or chance?” Observing that this sank in 
quite properly Paulus added, ““Young man, 
cast off vain pride and empty boast; sit down 
with humility, look always for what is yet to 
come, and remember the future which divine 
displeasure may make the end of your present 
happiness.” Is this not a fine life insurance 
sermon? Does it not state positively there is 
no certainty in what we now possess and that 
we should “look always for what is yet to 
come?’”’ Incidentally Paulus’ friend apparent- 
ly took the advice but history closes Paulus’ 
life with this comment—‘‘He always lived 
freely and generously on what he had but 
after his death there was not enough left to 
provide his wife with ten pence.” That, too, 
tells its own story. 


EDWARD D, DUFFIELD, President 
Home Office, Newark, New Jersey 





The Prudential 


Insurance Company of America 
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Underwriters to act in conjunction with 
the National Convention of Insurance 
Commissioners was appointed last week, 
and Chairman Wilfred Kurth is already 
on the job asking for the immediate ap- 
pointment of the convention committee. 
To fire insurance people everywhere 
this renewed activity means that there 
is likely to be a constant stream of pro- 
posals for changes in systems and 
rulings, upon which they will be required 
to pass. It is the obvious conclusion 
that no fire insurance man, big or little. 
can afford to be uninformed on rating 
matters. Competent advice on rating 
questions will be sought every day during 
the months to come, and there will be 
much discussion of the pros and cons of 
every change. The man who knows will, 
as usual, command the greatest respect. 


HAT there should be in existence 
such an organization as the Insur- 
ance Advertising Conference is proof 
in itself of a great change which has 
come about in recent years in the insur- 
evidence that a 








ance business. It is 
much broader view is now taken by 
those in the business, and that they 
realize that much more can be accom- 
plished by intelligent co-operation than 
by belligerent methods. Whereas in 
former days cut-throat competition was 
too often an outstanding phase of the 
business, the modern way is to get to- 
gether and exchange ideas, with the fre- 
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quent result that difficulties are smoothed | 


out and friction eliminated. The recent 


meeting of publicity men of insurance 
companies is a case in point: and the 
free exchange of thought on advertising 
methods, in connection with the national 
advertising campaigns taken up by some 
of the important companies, will doubt- 
less work out to the advantage of agents 
throughout the country, as well as to the 
companies so advertising the benefits of 
insurance. 


L. E. Mackall with Metropolitan Casualty 

Luther E. Mackall, long prominent in the 
fidelity and surety field, will become vice-presi- 
dent of the Metropolitan Casualty of New 
York, and will on November 1 take charge of 
its fidelity and surety department. 


—The Equitable Life Insurance Company of Towa 
submits a 40 per cent gain in business for the month 
of October in comparison with the same month 3 
year ago as conclusive evidence that times are ™ 
proving. Agents of the company report most hope 
ful conditions al! over the Midwest, especially among 
tarmers. The claim is made that farmers are taking 
much more interest in life insurance than formerly. | 
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London Guarantee Home Office 

The London Guarantee and Accident Com- 
pany have leased three entire floors of the 
building at 55 Fifth avenue, New York city, 
and will occupy that space soon after March 
,as the head office of the United States branch. 
Moving of the executive staff and records 
from Chicago is being delayed until after the 
annual report work is completed. 

The lease, which was arranged by the 
Charles F. Noyes Company, is understood to 
have involved a consideration of over $1,000,- 
ooo and runs for a period of twenty-one years. 
The building is a popular one in the insurance 
business, as it contains the head offices of the 
Sun of London and its running mates, the 
Patriotic and the Sun Indemnity, the Atlas 
Assurance and the Albany and the Metropolitan 


Casualty. 


REARRANGE AETNA OFFICES 
Shifting of Responsibility Following Death 
of D. N. Gage 
President Morgan B. Brainard of the A£tna 
Life Insurance Company and Affiliated Com- 
panies has announced a rearrangement in the 
duties of executives at the home office. Vice- 
President Clifford B. Mercom, formerly in 
charge of administrative matters, is to suc- 
ceed the late Vice-President D. N. Gage in 
having charge of all casualty and surety under- 
writing. Secretary R. W. Myers is to take 
over the general administrative work that was 
formerly in charge of Mr. Morcom. Vice- 
President W. L. Mooney will continue in charge 
of business production of all casualty and 
surety lines, while the general direction and 
administration of these lines will remain in 
charge of Vice-President C. H. Remington. 
Mr. Remington will be assisted in his work 
by vice-presidents Mooney and Morcom and 
Secretary Myers, who, together with Vice- 
President Remington, will constitute an execu- 

tive committee. 

A rearrangement is also made in connection 
with the fidelity and surety department. Secre- 
tary W. M. Smith, who for a number of 
years was in charge of fidelity and surety un- 
derwriting at the New York branch, has been 
placed in charge of home office fidelity and 
surety underwriting. Mr. Smith will have 
associated with him secretaries A. R. Sexton 
and A. B. Palmerton, who, with Mr. Smith, 
have been identified with the fidelity and surety 
department of the A=tna Casualty and Surety 
Company since its inception. 

The redistribution of duties referred to 
above will not affect fire, inland and ocean 
marine lines, all of which will continue to be 
handled as heretofore. 


W. L. Roeser Joins the National Life 

W. L. Roeser, until recently agency super- 
visor of the Massachusetts Bonding and Insur- 
ance Company, has accepted the position of 
assistant manager of the casualty department 
of the National Life Insurance Company of 
the US. of A., Chicago. 

Mr. Roeser began his insurance career in 
TOIT as agent for the United States Health and 
Accident Company. After serving an appren- 


ticeship of six months as agent in the field he 
was taken into the home office. There Mr. 
Roeser served successfully in the claim, ac- 
counting and underwriting departments, and in 
1914 was promoted to be district manager at 
Pittsburgh. For six months after the United 
States Health and out to the 
\lassachusetts Bonding Mr. Roeser worked in 
In 1915 he was ap- 


Accident sold 


the home office in Boston. 
pointed assistant superintendent of agents, with 
When this 
country entered the war he enlisted and served 
for one year and a half in the Fourth Divi- 
sion of Infantry. 

On his return 
Roeser again entered the employ of the Massa- 
chusetts appointed agency 
supervisor, which position he held until his re- 
cent resignation. 


headquarters in Saginaw, Mich. 


from France in 1919 Mr. 


30nding, being 


NEW YORK CLUB MEETS 
Turnout of Over 400 to Hear T. B. Donald- 
son and Dr. John A. Harriss 
The extraordinary growth of the Casualty 
and Surety Club of New York during the past 
tew years .was well illustrated by the remark- 
able attendance at the first fall meeting held 
at the Machinery Club, last Thursday evening. 
Over 400 members were present and President 
Alonzo Gore Oakley, local representative of 
the United States Fidelity and Guaranty Com- 

pany, was more than pleased. 

Thomas B. Donaldson, of the Eagle Fire of 
Newark, described the work in Pennsylvania 
to secure better agency representation through 
the qualification laws as administered by the 
advisory boards of the Insurance Federation 
ot Pennsylvania. 

Dr. Harriss talked on “Traffic Problems,” 
and made some suggestions for improving con- 
ditions in. New York city. 

It was announced that the annual dinner of 
the club will be held in one of the leading New 
York hotels on November 15. George H. 
Reaney, chairman of the entertainment com- 
mittee, promises a delightful program. 


Compile Record of the Late Morgan G. 
Bulkeley’s Writings 
Compilation of two handsome scrap books, 
each containing several hundred clippings of 
articles, sketches, essays and editorials pertain- 
ing to the late Morgan G. Bulkeley, published 
by newspapers and magazines in all parts of 
the United States at the time of his death, has 
just been completed by the AZtna Life Insur- 

ance Company. 

The volumes, which are identical in every re- 
spect each contain 150 pages of heavy deckle- 
edge stock, bound in deep red morocco. The 
simple inscription, “Morgan G. Bulkeley, 1837- 
1022,” is lettered in gold on the front covers. 
One volume will be given to Mrs. Morgan G. 
Bulkeley, widow of the late president, and the 
other will remain in the permanent archives of 
the company. 

More than three months were 
assembling the clippings, and at least another 
month was required to identify the different 


devoted to 


articles and arrange them in order. 
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RECIPROCAL SITUATION 


Massachusetts Commissoner Refuses 
License 


ALARM FELT IN MISSOURI 


Action of Superintendent Ben C. Hyde a 
Matter of Doubt as Yet—Review 
of Conditions 


St. Lovuts, Mo., October 30—Missouri in- 
surance circles are anxiously awaiting the next 
move on the part of State Superintendent Ben 
C. Hyde in the controversy with Massachusetts 
relative to the admission into that State of the 
Reciprocal Insurance Bureau of Kansas City, 
Mo. The decision of Insurance Commissioner 
Wesley E. Monk of the Bay State denying the 
reciprocal bureau a Masachusetts license has 
once again brought the case into the focus of 
universal attention. 

A similar decision on the part of Monk’s 
predecessor in office, former Commissioner 
Hobbs, brought retaliation from Superintendent 
Hyde of Missouri, who summarily called all of 
the Massachusetts companies doing business in 
Missouri (and an English company as well), 
including life, fire, casualty and liability, to 
Jefferson City to show cause why their Missouri 
licenses should not be revoked. He further 
declined to renew the licenses of some com- 
panies that had expired. 

Following that conference in Jefferson City, 
City Commissioner Hobbs, Superintendent 
Hyde and representatives of the Reciprocal 
Bureau held a peace conference in Chicago, and 
a compromise arrangement was reached where- 
by the Reciprocal Exchange was to withdraw 
its petition to Mr. Hyde to oust the Massa- 
chusetts companies from Missouri, while Mr. 
Hobbs in turn agreed to reconsider the bureau’s 
application to do business in Massachusetts. 
Shortly after that meeting Mr. Hobbs retired 
from office. 

In the meantime, the Missouri situation as to 
the Massachusetts companies remained in 
statu quo, those companies whose licenses had 
expired continuing to do business unmolested. 
lfowever, finally, on September 22, the Spring- 
field Fire and Marine Insurance Company and 
the Boston Insurance Company applied to the 
Missouri Supreme Court for writs of man- 
damus to compel Hyde to renew their licenses. 
The licenses of the thirteen Massachusetts com- 
panies had expired in February, but, as stated, 
Hyde declined to renew them, awaiting the out- 
come of the reciprocal case in Massachusetts. 

When the application for the mandamus writ 
by the two Massachusetts Companies was 
urged before the Missouri Supreme Court, a 
decided precedent was set by Superintendent 
Hyde when, instead of being represented by the 
Attorney General, the legally appointed coun- 
selor of the Insurance Department, his briefs 
and arguments were presented by counsel for 
the Kansas City Reciprocal Bureau. 

The Missouri Supreme Court on October 
issued the mandamus writ to compel Hyde to 
renew the licenses of the Massachusetts com- 
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INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 


Issues the most liberal forms of ORDINARY 
Policies 
from $1,000.00 to $50,000.00, 
with premiums payable annually, semi-annually 
or quarterly, 


an 
INDUSTRIAL Policies from $12.50 to $1,000.00, 
with premiums payable weekly. 


CONDITION ON DECEMBER 31, 1922. 





es ccktcnideriieninscnkescancedncnel $ 32,633,933 .05 
MUR ENMISNEM PS Se Noes Joie Go cata Ric uss Win toretnsig AIOE 28,512,821 .50 
Capital AN SUPP 6... oie ccc cecsiec iescoes 4,121,111 .55 
Ede iescce 1) Cc i a art 230,322,163 .00 
Payments to Policyholders.................. 2,331,155 .50 
Total Payments to Policyholders since Organ- 

BRUM ore cree bras eee eters ec ahsesteneia wisn ec eee $30,051,860 .92 


JOHN G. WALKER, President. 


THE DEMAND FOR AN OUTLET FOR CATASTROPHE AND EXCESS REINSURANCE 
OF WORKMEN’S COMPENSATION, LIABILITY AND OTHER CASUALTY LINES 
IN AN AMERICAN COMPANY HAS BEEN MET BY 


American Re-Insurance Co. 


242 S. 13th Street Philadelphia, Pa. 
Assets - - - - $3,869,851.08 
Capital - - - - 750,000.00 
Surplus - - - - 608,462.35 
Voluntary Catastrophe Reserve 200,000.00 
Reserves - - - - 2,311,388.73 


RE-INSURANCE ONLY 


Specializing in Workmen's Compensation Catastrophe and Excess Liability Treaties 


Competing with no direct-writing Insurance Company 





Qualified before U. S. Treasury and Licensed by Principal States 
Financially Strong Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED 














1923 Supplement 


Insurance —_ New York 


At its 1923 session, the Legislature of New York enacted 29 
laws, affecting 59 sections, the changes in 1923 being about four 
times as many as usual. Owing to this situation, the compiler 
of the Insurance Law of New York, Amasa J. Parker, Jr., 
decided to publish a supplement to the last complete edition. 
This 1923 Supplement has been issued and contains 98 pages. 


The 1923 Supplement embraces reprints of sections amended, 
new matter being printed in italics and matter omitted being 
shown in brackets. 

There are also copious notes after each section, showing the 
purpose of the amendments. 


Price, in cloth binding, $2.50 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
NEW YORK 


INSRANCE E)'CHANGE 


FIRE AUTOMOBILE MARINE 


mt FJ AMPTON ROADS 


FIRE 4» MARINE 
Insurance Company 


NORFOLK, VIRGINIA 


Addrese Home Office For Agency Connection 


HENRY G. BARBEE JAMES A. BLAINEY GEORGE A. MORIN, 


President Vice-Pres. and Managing Under. 
Secretary Fire Dept. 














ATTENTION 


We want a general agent in every locality in Illinois 
and Indiana where we are not now represented. 
Excellent territory open to men of character. Policies 
up to date and non-par. 1200 influential stock- 


holders. 


Do not write us unless you mean business. Refer- 


ence required. 


Chicago National Life Ins. Co. 
Room 324, 202 S. State Street, 
Chicago, Illinois. 











Desirable Territory Open for 
General Agencies in Arkansas, 


Minnesota and Western Kansas 


Central States Life 
Insurance Co. 
St, Louis, Mo. ; 
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sesme 
panies. The writs were made returnable in 
thirty days. 

In view of this court action, Missouri in- 


surance circles do not expect Superintendent 
Hyde to attempt to carry out his oft-repeated 
threat to kick all of the Massachusetts com- 
panies out of the State if Massachusetts did not 
orant a license to the Reciprocal Exchange. 
“Local representatives of the Massachusetts 
life insurance companies feel that Superintend- 
ent Hyde should not drag them into a purely 
fre insurance controversy, inasmuch as they are 
not affected one way or the other whether the 
Reciprocal Exchange is or is not admitted to 
Massachusetts. 

Although Superintendent Hyde 
tended time and time again that the Missouri 
retaliatory laws grant him the right to revoke 
the licenses of foreign companies under situa- 
tion such as the present controversy with the 
Massachusetts department, well-posted attor- 
nevs say that there is nothing on the Missouri 
law books granting him that right. The deci- 
sion of the Supreme Court in the mandamus 
proceedings sustains the latter view. 

It will also be recalled that in July, when the 
Rhode Island Insurance Company, the Equitable 
Fire and Marine Insurance Company, and the 
Providence Washington Insurance Company, all 
of Providence, R. I., appealed to the Missouri 
Supreme Court in a similar controversy with 
Hyde, the Missouri Insurance Department re- 
newed their licenses before the issue could be 
tested before the high court. 


has. con- 


Recovers from Former 
Agent 

The National Surety Company has recovered 
a $11,180 judgment and costs from Edward F. 
Meyer, a former agent of Akron, Ohio. 

While an agent, Mr. Meyer, without notify- 
ing the company, issued a $60,000 surety bond 


National Surety 


to enable a local contractor to obtain a large 
city sewer contract. Mr. Meyer had a private 
agreement with the contractor that he was to 
receive 25 per cent of the contractor’s net 
profits for his service in obtaining the surety 
hond and acting as indemnitor. 

Mr. Meyer later sued the contractor for this 
commission and the was settled out of 
court. 

The National Surety Company decided that 
whatever moneys were received by Mr. Meyer 
as Mr. Meyer did not notify 
company of his interest in the 
of his alleged agreement 
with the construction company for payment 
to him of 25 per cent of the net profits of the 


contract, nor of the payment to him by the 


case 


belonged to it, 
the surety 


sewer contract, or 


Construction company of a substantial sum; and 
the surety company had no knowledge and re- 
mained without knowledge of the fact that the 
sewer bond had been and the sub- 
stantial sum of money paid to Mr. Meyer until 
alter payment by the construction company to 
Mr. Meyer. The National Surety Company, 
accordingly, sued Mr. Meyer in the United 
States District Court, Northern District of 
Ohio, Eastern Division, to recover the net 
Protits paid him by the construction company 


executed 


and recovered a judement and costs. 


CONFERENCE PROGRAM 


Southern Industrial Insurers to Meet 
at Pinehurst 


NUMBER OF INTERESTING 
ADDRESSES 


President I. S. D. Sauls Will Preside at 
Fourteenth Annual Session 

The fourteenth annual session of the South- 
ern Industrial Insurers Conference will be held 
at Pinehurst, N. C., November 7, 8 and o. 
President I. S. D. Sauls has announced an in- 
teresting program for the meeting. The vari- 
ous committees of the conference will meet No- 
vember 7 and the first regular business session 
will be held on the morning of November 8. 
The program follows: 

First Regular Session 
ORDER OF BUSINESS 

November 8, 1923, at 9 O'clock 

Sharp 

1. Call to order by the president. 

2. Invocation. 

3. Address of welcome. 

4. Response to address of welcome. 

5. Report of committee on credentials, P. L. 
Hay, chairman. 

6. Minutes of 


Thursday, 


last annual meeting, FE. T. 


surr, secretary. 
7. President’s annual address. 


8. Report of executive committee, W. R. 
athrop, chairman. 

9. Report of law committee, P. M. 
chairman. 

10. Address: Subject, “Transportation,” by 
Robert Binkerd, vice-chairman of the commit- 
tee on public relations, New York city. 

Tt. Discussion. 

12. Address: Subject to be announced, by 
Eugene Oberdorfer, manager of the Fidelity 
and Casualty Company of New York, Atlanta, 
Ga. 

12. Discussion. 

11. Address: Subject, “Insurance.” by Hon. 
Charles F. Nesbit, Washington, D. C. 

15. Discussion, 

Immediately following the address of Mr. 
Nesbit the conference and its invited friends 
present will go promptly to the barbecue 
erounds, where a “layout” fit for true Ameri 
cans will be ready for them. 


Estes, 


PROBABLE EXTRA SESSION 

An extra session of the conference, to be 
held during the evening of November 8, may 
be called by the president, and in which event 
the Hon. Burt Miller, Commissioner of Insur- 
ance in the District of Columbia, will speak. 
Otherwise, Mr. Miller will be the first speaker 
at the morning session, November 9. Should 
the evening session be finally decided upon, 
other interesting features will be announced at 
the time. 


Second Regular Session 
ORDER OF BUSINESS 
Friday, November 9, 1923, at 9 O’Clock 
Sharp 
16, Address: Subject to be announced, by 
Hon. Stacey W. Wade, Insurance Commissioner 
of the State of North Carolina, Raleigh, N. C. 
17. Report of the statistical committee, J. 
R. Leal, chairman. 
18. Discussion. (Note: This is vital, and 
every one is expected to join in the discussion.) 
19. Address: Subject, “Some Things We 
Have Gained by Co-Operation,” by Chas. F. 
Clarke. 
20. Discussion, led by A. B. Langley. 


9 


21. Address: Subject, “Nineteen Ten and 
Now,” by Cornelius A. Craig. 

22. Discussion, led by P. M. Estes. 
Unfinished business. 
Question of holding a 


23. 

24. New business. 

spring meeting in 1924. 
2s. Election of officers. 
2€. Date and place of next annual meeting. 
27. Adjournment. 





FEDERAL SURETY OF IOWA MEETS 


Three-Day Convention Held at Davenport 
Hotel 

A substantia! attendance was registered at 
the convention of the Federal Surety Company 
at the Hotel Blackhawk, Davenport, last week. 
The convention extended over three days and 
at the first session President Charles Shuler 
introduced Vice-President and General Man- 
ager W. L. Taylor, who became chairman of 
the convention. The guests were welcomed by 
the mayor of Davenport and A. J. Schunk of 
Minneapolis, the first agent to be appointed by 
the company, responded. During the conven- 
tion an interesting address on “Co-operation” 
was delivered by A. C. Savage, ex-Commis- 
sioner of Insurance for Iowa, and now execu- 
tive secretary of the American Life Conven- 
tion. 

An address was also given by H. J. Bell, 
manager safety division, Milwaukee Associa- 
tion of Commerce. The subject selected was 
entitled “Conserving Humanity’ and _ the 
speaker traced the history of the safety move- 
ment and gave statistics showing the frightful 
toll 
year. 

Later a discussion on “Insurance Salesman- 
J. Scoonover of Indian- 


in death that carelessness occasions each 


ship” was led by FE. 
apolis, one of the company’s general agents, 
and an address on “Individual Initiative” was 
also given by Henry Swift Ives, secretary of 
the Casualty Information Clearing House. 

Various other functions included a banquet, 
a golf tournament, and special motor trips for 
the lady members of the party. 


A. M. NEUENDORF ADVANCED 


Succeeds W. L. Roeser as Agency Super= 
visor of Massachusetts Bonding 

D. H. Nelson, assistant manager of the 
Massachusetts Bonding and Insurance Com- 
pany, accident and health department, has 
announced the promotion of Arthur M. Neuen- 
dorf to the position of agency supervisor. Mr. 
Neuendorf succeeds W. L. Roeser, who re- 
cently resigned to take a position with another 
company. 

Mr. Neuendorfer has been assistant superin- 
tendent of the underwriting department for 
many years and prior to that time was assist- 


ant secretary of another company. 


Year Book of the Merchants Association of 
New York 

The 1923 Year Book of the Merchants As- 

sociation of New York has been issued. It 

lists and classifies the 8000 members and pre- 

sents reports of officers and describes the ac- 


tivities of the association. 
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The Mutual Life Insurance Company of 
New York was the first American legal reserve 
life insurance company to pay cash dividends. 
For more than seventy-five years it has con- 
sistently made dividend returns to policy- 
holders, and, except for an occasional slight 
decrease in schedule, has maintained an up- 
ward trend in its returns. 


In 1922 the Company paid in dividends to 
policyholders $30,046,105. 


Its dividend scale for 1923 was increased 
from 7 to 10% (according to plan and age), 
and it has set aside for 1923 dividends to 
policyholders $32,832,839, equaling about 
34% of the amount of 1922 premium receipts. 


For terms to producing Agents address 


The Mutual Life Insurance Co. 
ot New York 


34 Nassau Street, New York 


Mutual Life 1923 Dividends 


On the one hand--- 


there’s the life agent whose initial equipment consists 
of the proverbial ‘‘rate-book, set of supplies, and a 
God-bless-you.” 


Then there’s the Peoria Life man. He is first 
given a thorough course of instruction in Insurance 
and the theory and practice of Salesmanship, 
Then he has policy contracts that embody every 
attractive feature of modern life insurance. He re- 
ceives a liberal commission on the business he 
writes. An experienced Home Office representa- 
tive gives him personal training and help—not only 
at the outset, but continuously and at frequent 
intervals thereafter. He knows that he is working 
with one of the country’s most progressive and 
rapidly growing legal reserve companies, and that 
the many desirable openings created by its constant 
expansion are filled from its own agency ranks, 


Is it surprising that Peoria Life men are 


happy and successful? 


Peoria Life Insurance Company 


PEORIA, ILLINOIS 







































PHILADELPHIA LIFE 
INSURANCE COMPANY 


Home Office Building 
111 NORTH BROAD STREET 
PHILADELPHIA, PA. 


President 
CLIFTON MALONEY 


Only high-type men and women can ob- 
tain contract to represent this company. 


For salesmen and saleswomen of such type 
we have an interesting contract to offer, 
backed by real co-operation. 


JACKSON MALONEY 
Vice-President 


A. MOSELEY HOPKINS 
Manager of Agencies 





A Big Boom in Business 


New business written during recent months 
is DOUBLE the same period of last year. 


A POPULAR POLICY that gets the at- 
tention of the insurance buying public 


AND 


BIG COMMISSIONS that make it worth- 
while to the salesman are the reasons for 
the increase. 


Specimen Rate 


Age 35—$16.30¥per- i$1,000. 
Important distticts open in Western Michi- 
gan, Northeastern and Eastern Indiana, 
Portions of Missouri and Kansas. 


National Life Association 


Des Moines lowa 
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TAX FREE PREMIUMS 


Agents Everywhere Interested in 
: Movement 


PETITION READY SOON 
Edward A. Woods of Pittsburgh Adds His 

Commendation to Those of Others 

The movement to secure an amendment to 
the Federal law which will allow life insurance 
premiums to be a deductible item on the income 
tax blanks is receiving the commendation of 
life insurance agents from every quarter. This 
movement, inaugurated some weeks ago by 
Tue SpectAior, following the publication of 
an article written by David Parks Fackler, 
Fr. A. S. of Fackler & Fackler, New York, 
well-known actuarial firm, is gaining headway 
every day and indications are that it will he 
supported by a very large majority of the life 
insurance agents of the country. 

Petitions formally setting forth the purposes 
of the movement for presentation to the Fed- 
eral law-making hodies are in the course of 
preparation and it is confidently expected that 
they will be ready for distribution within a 
few days. The number of signatures attached 
to these petitions will determine the amount 
of attention which they will receive in Con- 
gress. 

Edward A. Woods, general agent in Pitts- 
burgh of the Equitable Life Assurance So- 
ciety of the U. S. A., past president of the 
National Association of Life Underwriters, and 
at present chairman of its executive commit- 
tee, writes that “It would be a fine thing if 
the life insurance men throughout the country 
would really start an aggressive and not a 
defensive campaign to get life insurance taxed 
as it ought to be—or, rather, untaxed.” 

T. A. Kercheral, city sales agent of the Pan- 
American Life Insurance Company of New 
Orleans, writes, “With reference to your edi- 
torial in Tue Specrator of October 18 on “Tax 
Free Life Insurance Premiums,’ I wish to add 
my congratulations to you for the splendid 
movement that you are initiating. If there is 
anything which I would be permitted to do 
{hat would assist this good cause, you will not 
hesitate to command my services.” 

From Bryce T. Childress, agency manager 
in Texas of the Bankers Life of Des Moines, 
comes the following: 

I kept up with a great deal of interest your 
articles about “Tax Free Life Insurance Pre- 
miums” and want to state that I fully endorse 
your movement. 

Kindly advise me just what action to take 
to get the best results in this matter, as I am 
with you 100 per cent. 

Carl L. Durall, secretary of the Grand 
Rapids Life Underwriters, writes that the mat 
ter will be presented at the next meeting of 
the organization and asks, “If you have a uni- 
form style of petition with the proper heading 
or title, please forward me a supply and they 
will be used at once.” 

—Marie A. Stevenson, agent at Norfolk of the 
Life Insurance Company of Virginia, was killed in an 
automobile accident this week. 


ILLINOIS LIFE BUSINESS 

Green Signal Club to Meet in January 
Vice-President R. W. Stevens of the Illinois 
Life that from 
present business of 


Insurance Company reports 


indications the new the 


company for the month of October will be 
the largest in any October since 1920. As of 
the close of business October 25, there had 


been received 730 applications for insurance, 
totaling $2,124,000, as’ compared with 676 for 
$1,787,500 for the corresponding period of 1922. 

Mr. Stevens states further, “Our new busi- 
ness for 1923 is already in-excess of the new 
during the entire first ten 
months of the years 1921 and 10922; and since 


business secured 
there is an increasing confidence and optimism 
in all lines of business the increased gains over 
1921 and 1922 which we will make during the 
remainder of this year will surely bring our 
total 1923 business close up to the 1920 figures. 

“While a very great improvement has been 
shown during the past few weeks in the num- 
ber of applications signed by farmers, yet the 
salaried men and women are clearly the most 
promising present-day prospects.” 

The fifteenth annual convention and banquet 
of the Green Signal Club of the Illinois Life 
held at in Chicago, 
January 5, 1924. This convention is always 
one of the outstanding meetings of the Illinois 


will be the home office 


Life agency force. 


NEW ORLEANS NEWS LETTER 
New General Agent for Penn Mutual 
New OrteAns, La., October 27—The Penn 

Mutual Life Insurance Company have selected 
Dorin Fleming to serve as the company’s gen- 
eral agent in New Orleans to fill the vacancy 
caused by the resignation of John F. Glynn. 
Mr. Fleming has been connected with the gen- 
eral agency in New Orleans for many years 
and this promotion is a well deserved recogni- 
tion of faithful, loyal and intelligent service. 


Endorses Income Tax Proposal 

With regard to the advocacy by THe Spec- 
TATOR of a proposal to include life insurance 
premiums among deductible items in the income 
tax law, a representative of this paper was 
told by Edward D. Field, of the 
executive committee of the Association of Life 
\gency Officers, that: 

Within proper limitations, I believe an 
amendment to the income tax law, such as you 
propose in your letter of the 17th, would be 
a very just and proper recognition of the 
provision made by the head of the household 
against the dependency of the family in the 
event of his death and against his own depend- 
ency in old age. In both of these questions 
the government is vitally interested and should, 
in my judgment, encourage the people of the 
United States to make such provision, as |] 
said above, within reasonable bounds. In other 
words, it should not be allowed as a means for 
dodging taxation but for relief from taxation 
on that portion that provides for the family 
up tc a reasonable amount. 

I shall be very happy to present your com- 
munication to the executive committee of the 
association at its next meeting, which will 
occur in Chicago next month. 


It 


chairman 


LIFE PRESIDENTS 


Henry C. Wallace, Secretary of Agri-= 
culture, on Program 





PROMINENT POLITICAL FIGURES 
LISTED 


Every Section of Country Covered in Effort 
to Bring Out Economic Situation for 
the Benefit of Life Insurance 
Executives 
The increasing contracts of life insurance— 
human, economic and official—are strikingly 
ethphasized in the preliminary announcement 
of topics and speakers for the seventeenth an- 
nual convention of the Association of Life In- 
surance Presidents, to be held at the Hotel 
Astor, New York city, on Thursday and Fri- 
day, December 6 and 7. While the program 
has not been completed, enough of it is dis- 
closed in this preliminary announcement to 
show the trend of this year’s convention. The 
speakers now announced show a wide range of 
cseographical distribution with one from the 
Northwest, another from the Southwest, sev- 
eral from the Middle West, one from the 
Northeast, a number from the Eastern States, 
and one from Canada, while an invitation is 

also awaiting response from the South. 

The list of topics and speakers contained in 
the preliminary announcement now being mailed 
hy the association to members and invited guests 
is as follows: 


World a Secured World” 
(Arrangement of topics and speakers by sessions 
will he announced later) 

Hon. Edward 1D. Duffield, chairman, president, the 
Prudential Newark, 

N. J. 

“The Moral Responsibility of Advising the Amer- 
ican Public,” Hon. Tames W. Wadsworth, Jr., United 
States New York, Mt. Morris, N. Y. 

“Obedience to a Fundamental of Life Insur- 
ance,” E. E. Mutual Benefit 
Life Insurance Company, Newark, N. J. 

“Tnsurance Investments the Barometer of National 
Confidence,” Frederick H. Ecker, vice-president, 
Metropolitan Life Insurance Company, New York. 

“Agriculture, the Foundation,’”’ Hon, Henry C. Wal- 
lace, Secretary of Agriculture, Washington, D. C. 

“The Manager’s Function in Progressive Field Or- 
Development,” J. V. E. Westfall, 
Equitable Life Assurance Society, 


Theme: “An Insured 


Insurance Company of America, 


Senator from 
Law 


Rhodes, vice-president, 


ganization and 
vice-president, the 
New York. 
“Farm Mortgages Not a Lien But a Support,’ Lee 
A. Phillips, vice-president and Pacific 
Mutual Life Insurance Company, Los Angeles, Calif. 
“Quebec and Eastern Canada,” Hon. Louis A. 
Tavid, K. C., M. P. P., Secretary of Province of 
Quebec, Montreal, Que. 
of the Recent in Life 
Insurance,” Tlenry S. Nollen, president, Equitable 
Life Insurance Company of Iowa, Des Moines, Ia. 
“How Adequate Supervision May Promote Insurance 
11. O. Fishback, president, National 
Insur- 


treasurer, 


“The Significance Growth 


Progress,”” Hon 
Convention of Insurance 
ance Commissioner of Washington, Olympia, Wash. 

“Education a World H. Lindley, 
Ph.D., chancellor, University of Lawrence, 
Kan. 

“Rlood Pressure: What Affects It?” Arthur Hunter, 
chief actuary, New York Life Insurance Company, 
New York. 

“The Story of Life and Death in 1923,” Harry 
Toulmin, M.D., vice-president and medical director, 
Penn Mutual Life Insurance Company, Philadelphia, 
Pa. 


Commissioners and 


Underwriter,” E. 
Kansas, 
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Prosperity Awaits You Here! 


THE SOUTH IS RICHER NOW IN OPPORTUNITIES 
THAN IN YEARS. Never was there so much money in 
circulation. 

THE FARMER, the merchant, the manufacturer need and are 
buying more insurance. 

SOME CHOICE TERRITORY in Texas and Arkansas for 

Field Supervisors who can produce business and instruct Agents. 

Salary and commission. 


LOUISIANA STATE LIFE INSURANCE COMPANY 
SHREVEPORT, LA. 

















One Hundred Millions in Force Oct. 1, 1923 


The first big milestone has been passed. The Company is 
actively, aggressively, and surely headed for many similar but 
bigger goals. 

ia 

All the force and power of a “Big Company,’’ combinedfwith 
the virility, punch, spirit of service and intimate personal 
contact between Home Office and Field of the ‘‘Young Com- 
pany”’ is enjoyed by Atlantic Life representatives. 

For information regarding desirable Agency openings, write to 


W. H. DALLAS, Superintendent of Agents, 


ATLANTIC LIFE INSURANCE CO. 
RICHMOND, VIRGINIA 











SERVICE TO POLICYHOLDERS 


The keynote of success of the Great-West Life is service to policyholders. 
Its record of profits paid on policies is unequalled. Its rates are among 
the lowest. 


THE GREAT-WEST LIFE ASSURANCE COMPANY 


HEAD OFFICE WINNIPEG 











WANTED 


Producers who desire the best monthly premium Health and Accident 
Policies on the market. Excellent contracts. First-class Company. No 
Experiments, chance for promotion. 

FEDERAL CASUALTY COMPANY ~<- = = DETROIT, MICHIGAN 
POLICY WITH FUNERAL BENEFIT 
Sold by—DETROIT CASUALTY COMPANY = = DETROIT, MICH. 
(Same Management as Federal Casualty Company.) 





MIDLAND LIFE INSURANCE COMPANy 
KANSAS CITY, MISSOURI 


THE COMPANY. Backed and endorsed by the most substantial 
and influential business men in Kansas City 


THE MANAGEMENT. Practical insurance men of long experience 
and conspicuous success. 


THE TERRITORY. MISSOURI, KANSAS, OKLAHOMA 
COLORADO, TEXAS. The best territory 
in the country to-day. i 


DANIEL BOONE, Jr., President JOHN M. SMULLIN, Secretary 
THE WOMAN’S BENEFIT ASSOCIATION 


OF THE MACCABEES 
ORGANIZED OCTOBER 1, 1892 





Largest Fraternal Benefit Society for Women in the World | 


A ‘‘Millionaire’’ Fraternal Benefit Society 
The Rates are Adequate 
The Membership is over 251,000 
The Reserve Fund is over $17,000,000 
Its Business Standing is of the Best 
Gives Safe Protection toWomen and the Children of its Members 
Cares for its Needy Sick 
W. B. A. Health Centers in Every City 
Summer Camps and Clubs for Girls 
Has Junior Rose Courts and Cradle Roll for Infants 
Its Reviews are Social and Welfare Centers 
Write for information to 
MISS BINA M. WEST MISS FRANCES D. PARTRIDGE 
Supreme Commander, Port Huron, Mich. Supreme Record Keeper, Port Huron, Mich, 


EXCELLENT OPPORTUNITY 


ior Keliapie, Energetic men to represent us in the states 
Illinois and Missouri with direct Home Office contracts. Liheral 
policies, 


CAPITOL LIFE INSURANCE COMPANY 
OF COLORADO 
Clarence J. Daly, President DENVER, COLORADO 











NEW and up to date policy 
contracts. REAL SERVICE 

toPolicyholdersand Agents. 
1 NOT SO BIG to lose sight of 
Asal eal individual Agents, and big 
enough to serve its Agency 


~ Jnsuranco Company and Policyholders satisfac- 





torily. SOME GOOD terri- 
tory in IOWA and SOUTH 
DAKOTA open for Agents. 
DES MOINES, IOWA JAS. H. JAMISON, Pres’t 











WESTERN RESERVE 
LIFE INSURANCE COMPANY 
MUNCIE, IND. 

An Old Line Legal Reserve Company 
We issue all Standard forms of policies. 
Agents wanted in Indiana and Ohio. 

JOHN W. DRAGOO, Secretary 


GEORGE WASHINGTON LIFE 


INSURANCE COMPANY 
Charleston, W. Va. 


presents opportunity for liberal contracts covering definite 
territory with Home Office registry and with power of ap- 
pointment of sub-agents. 

The States of West Virginia, Virginia, Ohio, Ken ucky, Tenr- 
nessee, South Carolina, North Carolina, Georgia and Michigan. 


Address ERNEST C. MILAIR, Vice President and Sec’y. 




















SALARY AND COMMISSION 


offered to capable man to organize an im- 
portant open territory, comprising five coun- 
ties in Pennsylvania. Address 


W. E. Napier, Secretary 


SCRANTON LIFE INSURANCE CO. 
Scranton, Penna. 














Equitable Life Insurance Company 
of the District of Columbia 


ORDINARY AND INDUSTRIAL 


Established in the District of Columbia, West Virginia, Ohio and 


Delaware 
President ; ‘ ‘ : ‘ ‘ R R = HENRY P. BLAIR 
Vice President . . . . . . +. _. JOSEPH SANDERS 
2nd Vice President (Agency Supervisor) . . WILLIAM A. BENNETT 
Secretary : ‘ . : ‘ , x A ; ALLEN C. CLARE 
Actuary . GILBERT A. CLARE 


Main Office, 816 14th Street, N. W., WASHINGTON, D. C. 
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“Some Economic Aspects of State Taxation of Life 
Insurance,” Young, general counsel, Na- 
tional Life Insurance Company, Montpelier, Vt. 

The following is the reception committee which will 
serve at the Life Presidents Convention: Daniel F. 
Appel, Boston, Mass., chairman; Herbert C. Cox, 
Toronto, Ont., Can., vice-chairman; John T. Baxter, 
Minneapolis, Minn.; Morgan B. Brainard, Hartford, 
Conn.; William BroSmith, Hartford, Conn.; George 
I, Cochran, Los Angeles, Cal.; William A. Day, New 
\ork; Haley Fiske, New York; Ernest J. Heppen- 
heimer, Jersey City, N. J.; Fred A. Howland, Mont- 
pelier, Vt.; A. L. Key, Chattanooga, Tenn.; Darwin 
P. Kingsley, New York; William A. Law, Philadel- 
phia, Pa.; Thomas B. Macaulay, Montreal, Que., Can.; 
Henry Moir, New York; Charles A. Peabody, New 
York; John D. Sage, Cincinnati, O.; George B. 
Stadden, Springheld, Tll.; Raymond W. Stevens, Chi- 
cago, Ill.; Howard S. Wilson, Lincoln, Neb.; Herbert 
M. Woollen, Indianapolis, Ind.; Burton H. Wright, 
Worcester, Mass. 


George B. 


The United Life and Accident 

In THE SPECTATOR of October 11, it was an- 
nounced that a complete National Convention 
examination of The United Life and Accident 
Insurance Company of Concord, N. H., is to 
be begun on November 1. the States of New 
Hampshire, Massachusetts, Kansas and Okla- 
homa participating. 

Apropos of the above, an officer of Tne 
United Life and Accident writes to THE SPEc- 
TaToR: “We have had a most successful ex- 
perience so far this year. We are earning and 
will pay a dividend as the result of our 1923 
operations. We wish and intend to build 
The United Life in a sound and conservative 
manner and have no doubt as to our ability 
to conduct the company successfully and we 
believe that our effort to preserve it is worthy 
of the commendation and assurance of all in- 
terested in the business.” 

S. W. Jameson, President of the North At- 
lantic Securities Corporation. who was a few 
months ago ousted from the presidency of The 
United Life and Accident Insurance Company 
by the directors, states his confidence that he 
has secured, or will secure, a controlling in- 
terest in the stock of the latter company and 
will elect a board of directors at the annual 
meeting in January, which will return him to 
the presidency of the company. 

On the other hand, the present officers and 
directors claim, while possessing a_ relatively 
small amount of the stock, they have the defi- 
nite assurance of the holders of more than 
three-quarters of the stock that they are still 
holding it. 

Referring to the statement by the company 
that a dividend has been earned and will be 
paid to the stockholders as a result of the 1923 
operations, in his circular letter to the direc- 
tors dated September 14, 1923, Mr. Jameson 
says: “This is a very misleading statement 
to your stockholders, for the reason that the 
company’s financial statement clearly shows 
that the company’s surplus is impaired to the 
extent of $205,000 and to pay dividends to 
stockholders would merely be to return them 
part of their contribution to surplus and could 
not be considered as a dividend, but would be 
returning to the stockholders part of their 
contribution.” 


Under the organization plan of the company, 


a capital of $500,000 and a surplus fund of 
$500,000 was arranged for, making a total in- 
vestment by the stockholders of $1,000,000. 
The present capital is $500,000 and as per 
statement of January I, 1923, the net surplus 
over and above capital is $265,746, the origi- 
nal surplus having been $500,000. 

The latest literature issued in the contro- 
versy between Jameson and the present man- 
agement of the United Life and Accident is 
the printed opinion of James W. Remick of 
Concord, formerly Judge of the Supreme Court 
of New Hampshire, written to one of the 
stockholders who had asked for his legal ad- 
vice. This is a four-page printed circular 
which has been sent out by the present manage- 
ment to the stockholders in which Ex-Judge 
Remick gives a variety of reasons for the 
stockholders to maintain their present holdings 
and not to accept the proposition of the North 
Atlantic Securities Corporation. 


B. R. Rose Attacks the Northwestern 
Mutual Life 

What is designated as the second of a series 
of three letters to a policyholder in the North- 
western Mutual Life Insurance Company of 
Milwaukee has been issued in pamphlet form 
by Bernard R. Rose of New York, under the 
title “The Northwestern Unmasked.” If there 
was a first letter similarly published we do not 
In the current one, Mr. 
Rose, “life insurance specialist,” who formerly 


recall having seen it. 


represented the company named, makes a bitter 
attack upon the company and its management. 
Throughout the letter Mr. Rose criticises and 
denounces men and methods. The so-called let- 
ter, which is dated May 27, 1921, occupies some 
forty-seven printed pages, and lays particular 
stress upon a dispute between the company and 
a beneficiary over $69.20, which occurred about 
1906, and for which Mr. Rose is still demand- 
ing reparation. 


A. R. Upshaw Resigns Virginia Department 

RicuMonp, VA., October 29.—A. R. Upshaw, 
who has been filling the position of assistant 
actuary in the Virginia Insurance Department 
for more than a year, has resigned to become 
Beneficial Insurance 
Mr. Upshaw’s succes- 


actuary of the Home 
Company of Richmond. 
sor in the department has not yet been named. 
Prior to going to the Virginia department, Mr. 
Upshaw was for a number of years connected 
with the actuarial department of the Life In- 
surance Company of Virginia. 


To Have Life Insurance Course in Utah 


SALT City, Uraun, October 23.— 
Courses in life insurance with the special view 
of equipping agents who enter the business are 
to be given at the University of Utah. State 
Insurance Commissioner Walker will conduct 
The course will consist of twenty- 
four lessons. Lectures will be given in addi- 
tion from time to time by prominent business 
men with special reference to insurance, and 
hy examiners and leading underwriters. 


LAKE 


the class. 











Stephen M. Babbit 


President 


HUTCHINSON KANSAS 




















Arrange Dedication of New Home of 
Lincoln National Life 

The Palace Theater, which affords the larg- 
est auditorium in Fort Wayne, has been en- 
gaged for the dedication program for the new 
home of the Lincoln National Life. Postmaster 
General Harry S. New will be the principal 
speaker for the occasion and the ceremonies 
will start promptly at one o’clock on the after- 
noon of November 7. President Arthur F. 
Ilall will preside and will make a brief talk. 
Samuel M. Foster, chairman of the board of 
directors, will also speak. 

After the dedication the home 
office will be thrown open for a general recep- 
tion of the public during the remainder of the 
afternoon and evening. 


program 


John R. Hegeman, Jr., Dead 
John R. Hegeman, Jr., son of the late John 
R. Hegeman, long president of the Metropolitan 
Life Insurance Company, died last week at 
Sheffield, Mass. Mr. Hegeman was active in 
the National Guard, having been a major and 
was known as a horseman and firefighter. 


Life Insurance Thriving 

Within a couple of days there were pub- 
lished a list of 120 Americans carrying between 
one and five millions of life insurance apiece, 
with the announcement by the Southern Pacific 
Railway that it had insured 90,000 employees 
for a total of $100,000,000. The-former fact 
is of personal interest chiefly, and is rather in- 
surance of business interests than insurance of 
the comfort of the earner’s dependents. The 
group insurance of railway workers is only re- 
motely an insurance of business interests. It 
is chiefly substantial proof of good-will toward 
the workers who have helped the railway to 
make its profits while getting wages certified 
as fair without the insurance gift. 

It is not to be assumed that those who regu- 
late railway finances will object to such use of 
railway funds, because they might have been 
directed to reducing rates. It has amply been 
proved that railways are more efficient, and 
that rates tend to fall, when railway profits are 
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largest. If the good-will shown by the railway 
is repaid in kind by its insured workers, there 
can be no doubt that the cost of the insurance 
will be well earned by the enlarged business 
at the fixed rates. If the railway reckons that 
the bonus increases stability of employment and 
lessens strike chances, that is a by-product, an 
“added attraction” as the movie advertisements 
say, by no means objectionable on either pub- 
lic or private grounds. There are many other 
examples of the kind attesting a new and 
better spirit of employers toward workers. In 
all candor, may not the workers be asked to 
make a suitable response? 

The great growth of life insurance is one 
of the most encouraging signs of the times. 
In the first nine months of this year over four 
billion dollars of new life insurance was sold 
by leading companies alone, with considerable 
additions from companies not included in the 
survey. (Last year 241 companies wrote $7,- 
160,327,248 of new ordinary life insurance.— 
Editor, THe Spectator.) This is attributed 
in part to the advertisement of the benefits of 
life insurance by the Government’s war risk 
insurance. In the five previous years, when 
life insurance was sold to reluctant buyers, the 
total new business was under seventeen billions. 
In the next five years the total sold was over 
thirty-eight billions. In 1921 there was some 
reaction, but 1922 and 1923 show a revival to 
a rate double the pre-war, although in 1918 
there were forty billions of Government life 
insurance alone. As the life insurance busi- 
ness was thought marvelous before the war, 
what is the suitable adjective for its present 
beneficence? Few businesses reflect general 
conditions more quickly or thoroughly than life 
insurance, and of that sign of the times the 
genuineness is attested by the burdens assumed 
by those paying for the protection of their de- 


pendents. 
—New York Times. 


American National Improves Service 

The American National Insurance Company, 
Galveston, Texas, has announced that in the 
future it will write all forms of ordinary life 
insurance, with the exception of its $5000 com- 
mercial policy, with the premiums payable quar- 
terly or semi-annually during the first year of 
the policy. Two definite rules have been laid 
down by the company, together with the new 
regulation. 

No policy will be issued with a 
of less than $10 regardless of the mode of pay- 
ing the premiums and, no matter what the 
agent’s commission, the minimum first net will 
not be less than $5. If the semi-annual or 
quarterly premium on the policy during the 
first year is less than $10, the policy will be 
issued on the lowest basis possible that will 
make the premium $10 or over. 


first premium 


—Courses in life insurance and life insurance sales- 
manship are being offered by the Young Men’s Chris- 
tian Association at Washington, D. C. They cover 
a period of sixteen and twenty weeks respectively. 


CLOSE CONFERENCE 
Question Box Opens Up Discussion 


NEW METHODS EXPLAINED 





B. M. Mills, of Bankers Life, Speaks on 
Direct=Mail Advertising 

St. Louris, Mo., October 25.—The Tuesday 
morning session of the Insurance Advertising 
Conference was presided over by Chauncey S. 
S. Miller, who gave W. L. Randall of the 
Missouri State Life credit for the arrangement 
of the exhibits of the companies, which number 
thirty. A question box discussion was held. 
Copyrighting material was advocated by sev- 
eral managers. Methods of distributing cuts, 
window displays and other forms of advertis- 
ing were explained. The uses of blotters and 
the results were discussed. Opinions were 
divided as to their value. Mr. Elvins of Im- 
perial Life pointed out the importance of 
using accounting records for keeping mailing 
lists accurate. The advantages of the use of 
Victrola records were described by Mr. Miller. 
Their experiences on return cards and coupon 
advertisements were given by several managers. 
Mr. Elvins pointed out the danger in the ad- 
vertising manager detracting from the credit 
due the agent for results from direct-mail ad- 
vertising. John Howie Wright, editor of the 
Postage Magazine, spoke on “Destructive Con- 
struction.” He says there are four funda- 
mentals in direct mail selling—the prospect, 
what you say to him, how you say it and how 
often you say it—which pave the way for sales- 
Direct mail selling is 
Vis- 


men by mail regularly. 
personal salesmanship reduced to type. 
ualize the person to read your letter. 

B. M. Mills, publicity manager of the Bank- 
ers Life, spoke on direct-mail advertising as 
applied to a life insurance company. He said 
that lists should be checked as to financial abil- 
ity of the prospects to meet their premiums. 

Insurance advertising from the standpoint of 
the editor was the topic of C. M. Cartwright 
of the National Underwriter, who spoke of the 
early undevelopment of the insurance press and 
the great progress made in recent years. He 
advocated that advertising be placed in insur- 
ance journals on purely business basis in re- 
turn for value received and decried the prac- 
tice of some company managers, who say that 
if they advertise in one paper they must ad- 
vertise in all. He urged more vigorous adver- 
tising copy. 

Among those present were: John Atwell, 
of the Jefferson Standard Life; L. L. Andries, 
of the Cedar Rapids Life: Miss Barrett, Con- 
necticut General Life; F. J. Bohl, of the Peoria 
Life; L. G. Burnett, advertising agency; H. 
V. Chapman, Ohio Farmers; Jerome Clark, 
Union Central Life; C. R. Connolly, Guaran- 
tee Fund Life; Lande Cheney, Retail Credit 
Company; W. W. Ellis, Commercial Union; 
FE. Elvins, Imperial Life; V. W. Edmondson, 
Western Union Life; Miss E. L. Everett, of 
the Federal Surety; A. L. Gal, of Fred M. 
Randall Company; J. C. Haines, Western and 
Southern Life; W. C. Hill, Retail Credit Com- 
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pany; Clarence Hubbard, tna Affiliated 
Companies; L. L. John, Guardian Life of 
America; Luther Little, Metropolitan Life. 
Chauncey S. Miller, North British and ‘, 
cantile; Bert H. Mills, Bankers Life of Des 
Moines; J. S. Michaels, Columbian National 
Life; C. A. Palmer, Insurance Company of 
North America; L. Paret, Provident Mutual 
Life; W. L. Randall, Missouri State Life; A 
H. Reddall, Equitable Life Assurance So. 
ciety; S. A. Swisher, Equitable Life of Towa: 
Leon Soper, Phoenix Mutual Life; E, L 
Sullivan, Home Insurance Company; George 
E. Taylor, General Casualty and Surety Com. 
pany; H. A. Warner, Maryland Casualty Com. 
pany; J. H. Windmiller, Missouri State Life; 
R. L. Walstrom, Continental Casualty; G, ¢ 
Wells, Provident Mutual Life. 





Mountain States Life Examined 

Under the auspices of the insurance depart- 
ments of Colorado, Arizona, Wyoming and 
Nebraska the Mountain States Life of Denver 
was examined as of June 30, 1923. The re 
port shows that it then had admitted assets 
aggregating $327,392; no unpaid claims; a pol- 
icy reserve of $120,370; capital paid up, $155,- 
845; unassigned surplus, $37,270. The examiners 
state that no stock is being sold, and that there 
has been no promotion expense nor commission 
on sale of stock paid; also that no director or 
elective officer, as such, receives any salary, 
Dividends to policyholders, per $1000 of insur- 
ance, paid in 1923, range according to age from 
$6.02 to $24.70. 

As af March 1, 1923, the Mountain States 
Life reinsured the outstanding business of the 
Phoenix National Life of Phoenix, Ariz. The 
company reinsures all excess over $5000 ap- 
plied for, and also all doubie indemnity and sub- 
standard business. The Mountain States Ser- 
vice Company acts as general agent for the 
life company, and supervises all agents. The 


examiners commend the contract with this com- | 


pany. The insurance in force June 30 last was 
$5,513,031. 

The officers of the Mountain States Life 
are: President, C. W. Fairchild; first vice- 
president, Wm. A. Otis; second vice-president, 
James B. Forbes; secretary and treasurer, W. 
L. Vernon. 


$82,500 Retirement Annuity Sold to 
“Babe” Ruth 

Harry Heilmann, well-known baseball player 
of the Detroit Tigers, recently sold to “Babe” 
Ruth an $82,500 retirement annuity policy. Mr. 
Heilmann is contract with Robert Ryan’s De- 
troit general agency of the Equitable Life of 
the U. S. A., and is one of the leading pro- 

ducers there in the off-season for baseball. 
The policy provides for an annuity, begin- 
ning at any age between fifty and seventy and 

carries a substantial death benefit meanwhile. 


—The Missouri State Life Insurance Company for 
the first three weeks of October wrote $12,160,000, 
compared with $9,780,000 for the same period in 1922, 
The company’s accident business for the period s¢ 
a new record, 








fe) 


- OC —_ Oo ft BY =z 


< 


© 3 © 3 og deo 


“hursday 


Affiliated 

Life of 
tan Life: 
and Mer. 
fe of Des 

National 
pmpany of 
nt Mutual 
e Life; 4. 
France So. 
> of Towa; 
le; Et 
VY; George 
irety Com- 
lalty Com- 
tate Life: 
Ity; GC 


‘ined 
ce depart: 
ming and 
of Denver 

The re- 
ted assets 
ns; a pol- 
up, $155,- 
examiners 
that there 
ymmission 
irector or 
y salary, 
of insur- 


age from 


in States 
ss of the 
\riz. The 
5000 ap- 
and sub- 
ates Ser- 
for the 
its. The 
‘his com- | 
last was 


tes Life 
“st vice- 
resident, 
irer, W. 





d to 


1 player 
“Babe” 
cy. Mr. 
n’s De 
Life of 





ng pro- 
ball. 
begin- 
ity and 
vhile. 


any for 
160,090, 
in 1922, 
riod set 


























LF 





NS 





CE 








SECTION 


+ 
DEVOTED TO NAY eR 
EDUCATIONAL &?)0C|| ‘@ Sage ae | 





























Familiar Dangers Lose Their Terrors 


By Wituiam T. NAsH 


HERE could be no finer example of the goodness of heart 
and generosity of the American people than their volun- 
Almost 


and _ poor 


tary and prompt response to the suffering Japanese. 
ten million dollars been donated by rich 
alike and sent far away across the Pacific to bind the wounds of 


have 
these stricken people. The laborer and the wage-earner have given 
a day’s wages, some of them, indeed, a whole week’s wages, while 
others have given gladly and freely of their savings. 

In this spontaneous expression of benevolence there is a lesson 
which should not be allowed to pass unheeded. While our thoughts 
and our sympathies are centered upon this tragedy far away, are 
we forgetting the tragedy that sooner or later must come to our 
own homes? How many good men, owing to the magnitude of 
Japan’s disaster and the suddenness and horror of it all, have been 
overwhelmed by the impulse to help and at the same time are neglect- 
ing their most solemn obligation at home? How many have rushed 
to the nearest Red Cross station with their contributions to a people 
seven thousand miles away—a people of foreign race and tongue, 
with whom we have no ties of blood or friendship, and at the same 
time are neglecting the life insurance that must feed and clothe their 
own wives and children after they are gone? True charity begins at 
home; which, however, does not mean that we should be less generous 
to those in distress, wherever they may be, but that we should be 
more mindful of the pressing and vital personal obligations always 
before us—obligations that weigh upon us every day of our lives and 
which we alone must meet. 

Can it be that there must come some great shock to arouse the 
good there is in us? Must there come some appalling disaster such 
as the Japanese earthquake to arouse our sympathies, or some fatal 
pestilence to remind us of the uncertainty of life and of our duty to 
our families? It would seem that there must come to the average 
man something really terrifying before he is aroused to a full sense 
of his duty, even toward those for whose keeping he alone is 
responsible. Hospitals crowded with the sick and dying, accidents 
on every hand and death constantly before us, all become so common 


that we are not moved by their presence. They become a part of 
the daily picture and do not impress us with our own danger. One 
convincing proof of this is that when damages for accidental injury 
are claimed by an employee the fact that such employee was familiar 
with the dangers around him, and by reasonable caution might have 
avoided the accident, does not constitute a valid defense. The courts 
in such cases now hold that familiar dangers lose their terrors; which 
is to say that one may become so accustomed to ever-present dangers 
that they cease to be regarded as dangers and therefore are not 


heeded. 


Apply this same rule to all persons and to the ever-present, every- 
day dangers to life and health, and it should not require an earth- 
quake or some great and fatal pestilence to wake men up to the 
importance of being prepared all the time, today and every day. 
Few people are aware that during the year just past the applications 
of tens of thousands of well-meaning men, most of whose families 
would be left with very little aside from their life insurance, were 
rejected and that a far greater number who had fully intended to 
insure, did not live to carry out this resolve. They had waited too 
long. They had read the death notices in the local papers from 
day to day; they had seen this neighbor and that friend and many 
others of their acquaintance pass away, and yet they were not 
sufficiently moved to put their own houses in order. Although death 
was before them constantly, some strange provision of nature seemed 
to blind them to their own danger. No great or unusual thing had 
happened to excite their fears and cause them to act; and in the 
normal though steady and unvarying daily death toll with which 
they were familiar, they saw no warning. 

It isn’t that men do not care; their neglect of life insurance until 
it is too late, their failure to carry out their good intentions, is due 
to thoughtless procrastination. They seem not to realize the danger 
of delay. Familiar dangers lose their terrors, yet it is these very 


dangers that fill our hospitals and cemeteries. The most impressive 
reason for life insurance, therefore, and why it should be the first 
duty to be attended to, is to be found, not in the great disasters or 
scourges, but in the ordinary, normal occurrences of each day. 
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Settlement Options and Their Use 


By Henry S. Noten 


President, the Equitable Life Insurance Company of lowa 


The various modes of payment of the pro- 
ceeds of life insurance policies, in lieu of pay- 
ment upon maturity in a single sum to the 
beneficiary, are now so generally offered by 
life insurance companies that the so-called 
“options of settlement” may be regarded as an 
essential part of a modern life insurance con- 
tract. In fact, the payment of proceeds of 
policies in instalments has been recognized as 
a proper function of the life isurance company 
in the statutory provisions of various States, 
prescribing the standard forms of policies that 
may be issued. 

These modes of settlement are a 
development in the process of growth and ful- 
fillment of the fundamental purpose of life in- 
surance, which is to provide benefits for depend- 
ents at such times as they will be in greatest 
need of financial assistance. Practically every- 
one in this audience can doubtless recall in- 
stances in which beneficiaries have dissipated 
or lost the proceeds of life insurance paid to 
them in single sums, leaving them in a sadder 
condition than they might have been without 
the benefit of the Few persons 
are able to invest funds safely, and many, upon 
coming into possession of sums far in excess 
of their customary current needs, expend them 
unwisely. So that experience has proven, in 
order to make the purpose of life insurance 
most effective for the protection of beneficiaries, 
they need the 
agency to supply them with the proceeds in such 
manner and at such time as the need arises. 
Fven when beneficiaries have realized the need 
of such an agency, they have many times been 
misled by incompetent friends or unscrupulous 
It is therefore my opinion that the 


natural 


insurance. 


generally assistance of some 


advisers. 
life insurance company can render the bene- 
ficiary, usually inexperienced, most valuable 
service through the instalment provisions in 
its policies, but in the practical application of 
them, vital questions have arisen as to the 
limits within which they may be properly ap- 
plied. 

The purpose in this paper is to offer some 
views relating to the responsibility of execu 
tives in maintaining a proper course and 
encouraging uniformity of practice among vari- 
ous companies in making the options of settle- 
ment serviceable and attractive without intro- 
ducing features that may lead to disappoint- 
ment and uncertainty. 

Not only is the use of these options by the 
insured rapidly growing, but experience within 
my observation indicates that, in the absence 
of a direction by the insured, beneficiaries are 
availing themselves of this service on maturity 
of the policy in a rather surprising degree. 
This may in part be due to the practice of 
calling attention to such opportunity in the 
forms for making claims for proceeds. 

The progressive steps in the development of 
settlement options in life insurance policies in- 
dicate quite clearly the purpose they were in- 


tended to serve, and this purpose should be con- 
stantly kept in mind in analyzing any pro- 
posal for instalment payments to beneficiaries. 

About thirty years ago, the option to pay 
the sum insured in a fixed number of annual 
instalments was first introduced in life insur- 
ance policies. This limited number of instal- 
ments, however, did not fully meet the needs 
of certain beneficiaries who were dependent 
upon a fixed income for life and might survive 
the limited period. Neither did the life annuities 
which were then the only available method 
of providing life incomes prove satisfactory for 
all cases. To meet this need, in 1893, Emory 
McClintock, the noted actuary of the Mutual 
Life of New York, devised a continuous in- 
stalment policy, under which the beneficiary 
would receive a fixed income for a period of 
twenty years certain and continued thereafter 
so long as the original beneficiary ~should live. 
If the beneficiary should survive the insured 
but die before receiving all of the instalments 
for twenty years, the remainder were payable 
to the estate of the beneficiary; and if the 
beneficiary did not survive the insured, the 
fixed number of instalments were payable to 
the estate of the insured. This will be recog- 
nized as the forerunner not only of the mod- 
ern continuous monthly income policy, but of 
the continuous instalment option in other forms 
of policies. 

The tna J.ife and New York Life appear 
to have been the first to adopt, in the year 1900, 
the continuous instalment option, and in the 
same year the Mutual Benefit introduced the 
guaranteed income option, under which the prin- 
cipal is retained by the company at a guar- 
anteed rate of interest. Gradually other com- 
panies incorporated in their policies the vari- 
ous settlement options, but not until 1907, after 
the State of New York had taken the lead 
in establishing standard forms, did companies 

nerally introduce these options of settlement 
in their policies. 

Manifestly, each option is intended to cover 
a specific need of some definitely named bene- 
iciary, at some definite time, or upon the occur- 
The options are 


rence of some specific event. 
not intended to meet conditions that are re- 
mote or improbable. 

In 1916, a special committee of the Associa- 
tion of Life Insurance Counsel made an exten- 
sive investigation among various companies re- 
lating to the experience, practice and suitable 
limitations that should be placed upon the use 
of the various modes of settlement, and the 
committee formulated certain principles recom- 
mending limits beyond which modes of settle- 
ment should not be carried, namely, that pay- 
ment of principal shall not be postponed be- 
yond the duration of two lives in being at the 
death of the insured. This complies with the 
limitations fixed by the New York statute and 
falls well within the common law rule against 
There is a further recommenda- 


16 


perpetuities. 


Thursday 


tion that in no case shall the contingency of 
marriage enter as a contingency in determining 
payees. 

As a general rule, we have found the re- 
quests for instalment options simple enough to 
cause no comment, but the occasional cases in 
which extremely complicated provisions are 
proposed raise the questions of legality anq 
practicability, which should give us some con- 
cern. 

These proposals are often the ingenious in- 
vention of some agent who seeks to excel his 
competitors in a pretended offer of service, or 
they arise in an effort to favor the whims of 
some pclicyholder who has more thought of 
placing restrictions upon his heirs than of the 
practical aid to be supplied for them. 

The argument in favor of withholding single 
sums from beneficiaries and paying them in in- 
stalments is to conserve the principal and in- 
come. For whom is this service intended? 
Manifestly, for some particular 
whose needs are to be ministered to. 

The options should, therefore, be applied to 
the use of definitely named beneficiaries, and 
while a provision for beneficiaries by class, 
such as “children of the insured,” may not be 
unreasonable, designation by class should be 
accurately descriptive, conservatively employed 
and avoided so far as possible. 


individual 


The options should not be used for with- 
holding participation in the principal sum from 
the immediate beneficiaries of the insured. To 
illustrate: It is not 
that the insured may desire to make the pro- 


unreasonable to assume 


ceeds of a policy available in instalments for 
the use of his children upon arriving at a cer- 
tain age, prior to which the proceeds are to be 
retained at interest and the income payable to 
the widow, or for the use of the children. But 
T cannot see any reasonable ground for with- 
holding the use of the principal from the wife 
wnd children or other dependents of the insured 
and reserving the principal for distribution to 


an unborn generation. The dependents of the 





Massachusetts Mutual Life 
Insurance Company 


of Springfield Muss. 


Incorporated in 1851 


Unexcelled policy contracts, efficient 
life insurance service, and a net cost that 
is notably low—these are three of the 
reasons why the name Massachusetts 
Mutual is synonymous in the mind of the 
insuring public with all that is best in life 
insurance. During the seventy-two 
years of the Company’s history its policy- 
holders have ever been its loyal friends 
and its enthusiastic advertisers. 


Joseph C. Behan, Supt. of Agencies 
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rights. 


Central Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 











insured are thus left with sums that are in- 
significant in comparison with their needs or 
what might have been provided out of the pro- 
ceeds originally intended for them. Such re- 
quests are not infrequent and probably are not 
fully understood by the insured. 

There is need of good advice in order to 
inform the insured of the probable result of his 
proposal, and this advice can only be given 
by a well-instructed agent or by the company. 
Depriving the beneficiaries, who will be left 
at the death of the insured, of participation in 
the proceeds of the insurance appears to be 
wholly out of harmony with the motive to 
which we generally ascribe the incentive for 
the insuring of lives. 

Occasionally a proposal involves distribution 
among so large a number of beneficiaries that 
the amount that is certain to be payable to 
each one, under any condition, is practically 
a rather remarkable fact 
that such proposals usually come in connection 
with comparatively small policies. It is im- 
portant to save the proceeds, but it is just as 
important to avoid the opposite extreme of 
making distribution in practically useless sums. 

There has probably been no more forceful 


useless: and it is 


argument to convince a policyholder of the in- 
sufficiency of sums of insurance which appear 
large to him to cover ordinary cost of living 
of his family than the presentation of figures 
showing the instalments which such insurance 
There is, however, ample evi- 
some for instalment settle- 
ments that analysis has not been made, with 
the result that the insured is left with the im- 
pression of false security, and perhaps the agent 
has missed an opportunity to sell additional in- 


will provide. 


dence in requests 


surance, but, what is more grievous, he has 
failed to fulfill his mission. The well-informed 
and industrious agent has made excellent use 
of his opportunities in explaining and present- 

the specific needs of an 
insured’s family. He become the coun- 
the policyholder and devised a so- 
called “program” to cover the future require- 
ments for and the home. The 
options of settlement are particularly adapted 
to the carrying out of such a program, which 
will include an income for living expenses for 
his widow and children; specific sums set aside 
to become available for the expenses of educa- 


ing plans for meeting 
has 
selor of 


the business 


tion of the children, and specific incomes for 
other dependents. Even though these incomes 
may demand strict economy on behalf of the 
beneficiaries, there will be a feeling of satis- 
faction that their interests have been protected 
to the largest possible extent within the means 
that were available, but sore disappointment 
can only result from a distribution under which 
beneficiaries must come to realize that funds 
heyond their reach are left for the use of dis- 
remote contingencies that may 


tant heirs or 


never arise. 


OUTLINES YEAR’S PROGRAM 


President Graham C. Wells of Life 
Underwriters at St. Louis 


BANKING AND CREDIT DECEMBER 
TOPIC 


Local Organizations All Over Country Will 
Discuss Subject During December 


Meetings 
Sr. Lovrs, Mo., November 1.—Graham C. 
Wells, president of the National Association 


of Life Underwriters, in a stirring address be- 
fore the St. Louis Association of Life Under- 
writers at Hotel Statler on Monday, October 
2, outlined some of the things that the na- 
tional organization proposes to do for the mem- 
bership at large during the year. 

Nelson of the 
read the outline of the Na- 
tional Association’s plan whereby every local 


Prior to his address President 


local association 
association at its December meeting will gather 
for a uniform purpose: to develop in the most 
effective way possible all points of common in- 
terest between life and those 
who grant bank and commercial credits. The 
bulletin further suggested that all members be 


insurance men 





eiven sufficient preliminary notice of the pur- 
poses of the December gathering and that each 
member he privileged to invite as his guest a 
banker or member of the local association of 
credit men, or someone who grants commer- 
cial credits. 

“Tf I was to announce that early in Decem- 
ber there would be thrown open for homestead 
valuable land immediate 


vicinity and if you believed me you would be 


government in your 


“Johnny on the spot’ to get your share. Mr. 


Wells said in opening his address: 

Yesterday with five other life insurance men, 
two of us were general agents and four were 
rate-book carriers, as we call them in New 
York, I was a guest at a luncheon at the Bank- 
ers’ Club in New York city of a vice-president 
and the manager of the new business depart- 
ment of one of the greatest banking houses of 
the country. They invited us to discuss with 
them how the co-operation of life insurance 
salesmen could be utilized to safeguard bank 
credits. We discovered many ways in which 
we could be mutually helpful, with the pros- 
pect of greatly increasing their business and 
ours. Let me drive a nail in right here and 
clinch it. Many insurance salesmen will stop 
and say that stuff may be all right in a big city 
but it won’t work in my town. 

In every community large enough to support 
a life insurance salesman there is someone to 
whom people go for advice about their wills 
and other financial matters. That man has 
common interests with you. Everywhere there 
are bankers and merchants who grant credits. 
These credits, whether large or small, should 
be safeguarded by life insurance. 

He then told how East 
have voluntarily advocated the purchase of life 
insurance by their customers and had gone so 
far as to insert advertising in newspapers ad- 
vocating the purchase of insurance by the gen- 
eral public. In this connection he pointed out 
that, while some insurance men have always re- 
garded trust companies as their competitors and 
have frowned upon any effort to depart from 
the means provided by their policies for creat- 
ing an estate, there are many provisions 
for the disposal of insurance funds that can- 


some banks down 





OF NEBRASKA 


N. W. Cor. 15th & Dodge 
8TH FLOOR 


OMAHA, NEBR. 


E. M. SEARLE, Jr., President 
W. E. McCANDLESS, Vice-Pres. 
Manager of Agents 
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not be touched by the policy. For instance, a 
man may want to provide an income for his 
wife so long as she is his widow, or create a 
fund to be paid to his daughter upon her mar- 
tiage, etc., etc. 

He further stated that the January gatherings 
will be devoted to church finance and that men 
interested in churches would be invited to such 
gatherings as guests of the insurance men. 

“Each community has its local charities and 
community chest, hospitals, churches and educa- 
tional he continued. “Do you 
think that those who bear the responsibility of 
financing those institutions would not welcome 
the co-operation of insurance men in daily sug- 
out 


’ 


institutions,’ 


gesting to their prospects that they take 
life insurance policies, perhaps only for a thou- 
sand dollars, ten (it 
makes no difference as to the amount; the prin- 
cipal is the same), naming the local college, 
their church or pet charity as the beneficiary. 


five thousand, thousand 





North American 
National Life 
Insurance 


Co. 


Omaha, Nebraska 


Under new management this 
company is making rapid prog- 
ress and is in position to offer 
liberal General Agency Con- 
tracts. Our Disability Clause is 


a wonderful sales closer. 


Address for further informa- 


tion: 


F. J. Uehling, President. 
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“When these influential people of your com- 
munity really grasp the possibilities of such 
common interest co-operation they will be doing 
with you as our banking friends did with us. 
They chased us—and, believe me, it is a mighty 
pleasant experience. Remember three things— 
first, back of this common interest idea is a 
sound business principle that is equally effec- 
tive whether applied in a large way or in a 
smaller transaction; second, that to have friends 
you must show yourselves friendly; third, you 
must know your business so that you can give 
real service to your clients.’ 








Life Insurance—A Necessary Factor of 
Safety 
By Dr. S. S. HUEBNER 

Man has two great economic interests—his 
family and his life’s vocation. With respect to 
each, and with very few exemptions, life values 
are much more essential to success than prop- 
erty values. Life corporation 
finance applied to such life values and repre- 
The economic value 


insurance is 


sents their capitalization. 
of a human life arises solely out of its ser- 
vice to other lives. Whenever continuance of 
a life is financially valuable to others, either to 
family dependents, or to business associates, the 
necessity of life insurance is present. It there- 
fore follows that there are practically no in- 
stances of income producing lives where life 
insurance cannot be advantageously applied. 

With respect to man’s family and business 
obligations, life insurance is a factor of safety— 
an emergency safeguard—even assuming the 
presence, for the time being, of an apparently 
adequate and well organized estate. The best 
laid plans of men are only too apt to go wrong, 
as abundant statistics show. Engineers and 
conservative investment always 
emphasize proper allowance for a “margin” or 
“factor of safety” to take care of unforeseen 
contingencies. The same principle should be 
applied to our human endeavors. At the time 
of death, important things usually remain un- 
completed, or conditions of financial unsettle- 
ment exists. Our economic life is largely a 
speculation, and life insurance serves as a 
factor of safety to withstand the unusual strain 
to family or business should death occur at a 
time when the speculative element in our eco- 
nomic efforts has resulted inadequately or has 
turned out adversely. 

Space limits forbid a discussion of the 
numerous family and business uses of life in- 
surance, and its vital relation to saving, invest- 


houses 





Thursday 





ment, commercial credit, and the settlement ef 
With respect to all of these, life jn. 
surance stands alone in the service rendered, 
and has no competitor. But the thought should 
be added that life insurance also enhances the 
insured’s life value itself. It by 


estates. 


nO means 


represents only self-denial. It is a great crea. 
- A = k a 
tive force for the insured himself through jt; 
. 7 S 
compulsory and systematic nature. Moreover | 
coe A ’ t 
by relieving the insured from the course oj f 
worry, with respect to the greatest hazard, + 
° ¢. 6,8 . . Nn 
greatly increases initiative. ‘ 
( 
, - h 
Prominent Patrons of Life Insurance f 
Received my book of “Prominent Patrons of Life b 
Insurance” and believe it to be the most complete line 
I have ever looked over and wovld not be without % S 
for any price.—Thos. L. Timmons, district manager, ¢ 


Nansas City Life. 

This new book, containing 12,000 names of prom. 
nent persons carrying large amounts of life insurance, 
is one of the best canvassing publications for life 


agents. Price, $4. 





“You may talk too much 
on the best of subjects,” 
says Ben Franklin; and in 
another place he adds, 
“The most exquisite folly 
is made of Wisdom spun 
too fine.” 


Successful Franklin 
agents explain the great 
essential benefits of Frank- 
lin life insurance, avoiding 
lengthy discourse upon de- 
tails which confuse the 
prospect, and add nothing 
to his knowledge. 


THE FRANKLIN LIFE 
INSURANCE CO. 


Springfield ss Illinois 

















EDMUND P. MELSON, President 





ADDED AGENCY OPPORTUNITIES 


Advantageous agency contracts are open to men of established ability and integrity. Standard policy forms are now 
issued to male risks between the ages of 10 and 60 and to femele risks between the ages of 15 and 60. 


The entering of extensive additional territory is contemplated during the current year. 


Continental Life Insurance Company 


St. Louis, Missouri 


J. DE WITT MILLS, Secretary 
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LIFE INSURANCE SECTION 


and Permanent Disability Benefits in 


Life Insurance Contracts 


As early as 1876, the German insurance com- 
panies issued a disability clause in life insur- 
ance policies. Professor Solomon S. Huebner 
states that this was probably an extension of 
the idea of invalidity insurance, which was 
furnished in the eighteenth century by Ger- 
man and Austrian mutual aid societies. [ra- 
ternal societies of both England and America 
have for many years furnished certain benefits 
for disability to their members, and from the 
beneficent activities of these societies with re- 
spect to the relief of their disabled or in- 
capacitated members, the idea naturally spread 
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Insurance 
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Frankfort, Indiana 


$2,427,860.00 on Deposit with the 
Indiana Insurance Department 


$306,013.31 Surplus Protection to 
Policyholders 
$26,000,000.00 Insurance in force 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS 


TERRITORY OPEN IN 
INDIANA,OHIO,ILLINOIS AND MICHIGAN 


A few top notch contracts to Insurance 
Producers with experience, character 
and ability. Address the Company. 














The accompanying article is extracted 
from the very complete and scholarly 
report of a committee appointed by the 
Life Convention to study 
“Total and Permanent Disability Bene- 
fits in Life Insurance Contracts.’ This 
conunittee, which reported at the recent 
annual meeting of the American Life 
Convention in Des Moines, consisted of 
the following members: W. S. Ayres, 
Henry A. Baker, M. D., Lawrence M. 
Cathles, George Graham, I. Smith Ho- 
mans, Eebert M. Woollen, Henry lWire- 
man Cook, M. D., chairman. 


American 





the 


first 





disabiliy benefit to be generally 


adopted by American companies. 
Liberalization of the benefit has kept pace 

with its popularity, until to-day the most im- 

portant benefits in use are the following: 


i. 


bo 


Waiver of premium only. 

Waiver of premium and payment of pol- 
icy in instalments. 

Waiver of premium and payment of 
monthly annuity in addition to payment 
of policy in full at death or maturity. 
Waiver of premium and payment of 
monthly annuity which increases 50 per 
cent after five years of coitinuous dis- 
ability and 100 per cent (of original 
amount) after ten years of continuous 
disability. 

Waiver of premium, payment of monthly 
annuity with provision for 100 per cent 











to its introduction as a feature of life insur- 
ance. 

In the United States the first life insurance 
policy containing a disability benefit was issued 
by the Fidelity Mutual on the life of its presi- 
October 106, This 
policy was known as the Elective Life Con- 


dent, under date of 1896. 
tract, and gave the insured the option of select- 
ing either a paid-up policy or a disability an- 
As a matter of interest, we quote in 
the Appendix (page 29) a copy of the original 


nuity. 


provision. 

That the desirability of a disability clause 
as a part of the life insurance contract was 
questioned, is well evidenced by the fact that 
eight years elapsed before its adoption by any 
other 
with such rapidity that by January 1, 
United 

some 


Then the movement spread 
IQI2, at 
States 
form. 


company. 


companies in the 
granted disability 
Liberalization has accompanied its even wider 
adoption during the last decade, and now at 
least 223 American companies issue some form 
of disability insurance. 

It will be seen from the original provision 
that, contrary to general belief, the benefit did 
not first pre- 
mium only, but included as well the option of 
selecting payment of the policy in instalments. 


least 135 


benefits in 


take form in the waiver of 


The waiver of premium only, however, was 





Men capable of closing 
business and training new 
agents or devoting entire 
time to writing new 
business can secure good 
positions with the under- 
signed company on very 
favorable terms. When 
writing give full details, 
past history and refer- 
ences. 
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It is gratifying to the officers of our Company to say that in 1922 
only two companies wrote more business in the state of Kansas 
than we did. We also show a greater increase in business in force 
than any other Kansas company. 


WE WANT DISTRICT MANAGERS FOR ARKANSAS, MIS- 
SOURI, NEBRASKA, OKLAHOMA, IOWA, TEXAS MINNE- 


WRITE AND SEE WHAT WE HAVE TO OFFER 
Policy contracts that are different. 


Every active officer of our company is an experienced Life In- 
We have been on the firing line with the rate book 
Our business is to help you. 

Better Life Insurance policies are being written—THE NATIONAL 
RESERVE LIFE writes them. 


Non-participating and 
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increase of annuity payments in event 

disability results from accidental causes, 

in addition to payment of the face 

amount of policy in full at death or 

maturity. 
The waiver of 
waiver of premium 
(Ne. 3) are in more general use to-day than 
any other disability provisions. 


and the 
annuity 


(No. 1) 
monthly 


premium 
and 


ANALYsIS OF DISABILITY PRovISIONS 

In the first general use of the disability fea- 
ture as a part of the life insurance contract 
there appeared, as a result of the diversity of 
opinion on almost all phases of this subject, 
a wide variety of total and permanent disability 
clauses. 

Being forced to pioneer in unexplored fields, 
with no past experience to serve as a common 
guide, each company independently framed its 
own clause. Confusion and doubt prevailed 
also in the administration of the benefit, due 
to conflicting interpretations, or ambiguity of 
the clauses, as to what constituted total and 
But with increasing 
with a_ higher 


permanent disability, etc. 


popularity and growing use, 
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competitive value placed upon the disability 
benetit, has developed a tendency to 
uniformity, at least, as to the essential fea- 
tures of the benefit. 

As an illustration of this, out of 222 clauses 
which were analyzed by this committee, it 
was found that 206 companies, or 93 per cent, 
terminated the benefit at age sixty; 78 per 
cent construed the complete severance of both 
hands and both feet, one 
hand and one foot, or the loss of sight, as 
I0o per cent 


there 


the severance of 


specific causes of disability; 
granted the waiver of premium before the age 
at which the benefit terminated; and 75 per 
cent stated specifically that military and naval 
service in time of war was a risk not assumed. 

Out of 
granted annuity benefit of I per cent of the 
sum insured, in addition to the waiver of pre- 


Only sixteen companies now grant the 


192 clauses examined, 85 per cent 


mium. 
waiver of premium only, and only fourteen 
companies pay the amount of the policy in 
instalments. 

Your committee, while not wishing at this 
absolutely uniform 


time to recommend an 


[ WANT To STRANGLE, 
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Thursday 


clause—believing that independence, initiative, 
and individuality are well-established traqj. 
tions of American companies—does wish to 
express approval of the growing uniformity of 
the essential features of the clause, its jp. 
terpretations and administration. Without this 
uniformity it would be difficult to compile any 
reliable or homogeneous experience. 

The construction of the clause as a whole 
is composed of six main sections: 1. The 
Agreement; 2. Benefits Granted; 3. Definj- 
tion of Disability, including Recognized or 
Specific Causes; 4. Proof Required; 5. Dis. 
continuance or Termination of Disability Bene. 
fits; 6. Premium Clause. 


THe AGREEMENT 

This section sets forth the agreement to pay 
if proof of disability is furnished within the 
age and time limits. It should be made per- 
fectly clear that disability must occur and 
claim must be presented while no premium js 
in default; that disability must occur before 
the age at which the benefit terminates, and 
that disability must not result directly or in- 
directly, in whole or in part, from injuries 
self-inflicted. 

The case of Wick vs. Western Union Life 
Insurance Company, 175 Pacific 953, Washing- 
ton, well illustrates the necessity for clarity 
with reference to the time within which claim 
must be filed—that is, while the policy is in 
force—as it also emphasizes the point that un- 
til proof has been filed the insured is not 
entitled to any benefits. 


3ENEFITS GRANTED 
In addition to the specific benefits granted, 
this section sets out the time when the bene- 
fits shall accrue, explains how they shall con- 
tinue, and when they shall cease. 
The tendency seems to be toward granting 


— 








Ask for— 


“How letters 
sell life insurance” 


a booklet telling of the 
practical application of 
direct-mail selling to life 
insurance sales work—practical be- 
cause tested by more than 900 insur- 
ance salesmen to their satisfaction. 

Letters that are truthfully written to 
guide the decision of men are not only 
most effectivein bringing wise planning; 
they also bring decisions not otherwise 
obtainable. 

Make this collection of sales letters a 
part of your selling plan. Write for book- 
let11-A now 


WILLIAM S. HULL 


Direct--Mail Sales Service 
¢MADISON, CONNECTICUT 
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immediately upon approval of 

proof, but when this is done it is important that 
the premium charge be made commensurate 
with the benefit granted, and that the possibility 
of controversy be recognized. 

The annuity benefit may be made to cease 
upon maturity of endowment policies, or may 
continue during disability until the death of 
the insured, even after the maturity of the 
policy as an endowment, if premiums are suit- 
ably calculated so as to provide for this greater 
benefit. 

A number of companies include a_ benefit 
providing for the waiver of all premiums dur- 
ing disability when it occurs after age sixty, 
or whatever age limit has been set. Here also 
adequate premiums should be charged for the 
increased benefit. 

The benefits are made payable to the insured 
in the majority of companies. However, some 
(and the tendency seems to be increasing) in- 
corporate a provision that if disability results 
from insanity the annuity will be paid to the 
beneficiary. Under an assignment of the pol- 
icy all benefits probably accrue to the assignee, 
so that it is well (as is done by several com- 
panies) to insert a provision in the policy that 
any assignment thereof will not include any 
benefits that may accrue under the disability 
provision. The assignment blank itself may 
include such a provision when it is not in- 
cluded in the policy. 

Reference is usually made to the fact that 
any premium waived or annuity payments 
made do not reduce the amount payable at 
death or maturity, or otherwise impair the non- 
forfeiture values of the policy. 

Some clauses used by participating com- 
panies state that dividends will be paid as if 
premiums had been paid in cash, or as if dis- 
ability had not occurred; others made no refer- 
ence to dividends. The committee feels that 
the option to use dividends either to purchase 
paid-up life additions or to convert the original 
policy into an endowment should not be made 
available during the continuance of disability, 
but the laws of several States seem to prohibit 
any such limitation of the use of dividends. 


the benefits 


ToTAL AND PERMANENT DISABILITY 
DEFINED 
Total disability is usually defined as inability 
to perform any occupation or for re- 
muneration, gain, or profit, whether the inabil- 
The follow- 


work 


ity results from injury or disease. 
ing is a very common provision: 


Disability shall be deemed to be total when 
it is of such extent that the insured is prevented 
thereby from engaging in any occupation or 
performing any work for compensation or 
financial gain, and such total disability shall 
be presumed to be permanent when it is present 
and has existed continuously for not less than 
mye months. The entire and irrecoverable 
loss cf the sight of both eyes, or the severance 
of both hands at or above the wrist, or of 
both feet at or above the ankles, or of one 
entire hand at or above the wrist and one 
entire foot at or above the ankle, shall be con- 
sidered total and permanent disability without 
prejudice to other causes of disability. 


There appears to be a tendency on the part 


2I 


of a few companies to make the loss of use of 
both hands, both feet, or of one hand and one 
foot, specific or recognized causes. In the 
opinion of the committee, the disability loss 
will unquestionably be higher among the “loss 
of use” class than among the “complete sever- 
ance” class, and the committee, therefore, does 
not recommend the former unless there is a 
proper additional charge in the premium. The 
provision for recognizing as permanent any 
disability which has existed for any stated 
period less than six months also undoubtedly 
requires an addition to the usual premium. 
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companies. Organized 1897. 


Assets over $3,250,000. In- 
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It should be specified that proof must be 
satisfactory to the company, made on the 
company’s forms furnished at its home office, 
that the company shall have the right to 
examine the insured and require any additiona! 
proof necessary. Majority opinion seems to 
be that subsequent proof should not be required 
oftener than once a year. It is suggested, 
however, that when the annuity benefit com- 
mences immediately upon proof of disability, 
or is considered permanent when disability has 
existed for three months or less, provision 
should be made for more frequent examina- 
tions during at least the first two years of dis- 
ability. 

All clauses stipulate termination of benefits 
upon failure to furnish subsequent proof as 
required, or if it should appear that the in- 
sured is able to perform any work or engage 
in any occupation. 


DISCONTINUANCE OF DisapiLity BENEFITS 
The disability clause in practically all com- 
panies does not apply while the insured is en- 
gaged in military or naval service in time of 
It might also be prudent to include a pro- 
a civilian in connection 


war. 
vision that work as 
with military or naval operations in time of 
war, or in the manufacture of explosives, is 
a risk not assumed. 

Some companies terminate the benefit while 
the insured is engaged in aeronautics, aviation 
or submarine service, as passenger or other- 
wise. 

The benefit does not accrue under paid-up 
policies, or under policies in force hy the opera- 
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tion of the extended insurance option. 

It should be clearly stated, either in the 
policy or in the disability clause itself, that 
disability benefits do not apply to any policy 
to which the original might be converted, un- 
less evidence of insurability satisfactory to the 
company is furnished and an adjustment of 
the premium made. 

Acceptance by the company of any premium 
while the insured is engaged in any occupa- 
tion 
under the 
constitute a waiver of such restrictions. 

The insured should have the right to ter- 
minate this benefit at any time upon request. 


or service involving risks not assumed 


benent, should be stated not to 


PREMIUM CLAUSE 

The premium required for this benefit is gen- 
erally stated in this section, whether or not 
included in the premium on the first page of 
the policy, with a clause providing that upon 
termination of the benefit premiums on the pol- 
icy shall be reduced and refund made of any 
unearned portion paid. 

The 


tentatively suggested as a guide for those com- 


following general disability clause is 
panies which have not incorporated this bene- 
fit in their policies, and for those which might 
be contemplating some change in their practice: 

“Tf the insured, after the delivery of this 
policy and before default in the payment of 
any premium, shall furnish proof satisfactory 
to the company at its home office that he has 
become totally and permanently disabled be- 
fore the anniversary of the policy nearest the 
mMSULPEd'S ALE OL... 605.0 years, provided dis- 


Thursday 


ability does not result directly or indirectly, 
in whole or in part, from injuries self-inflicted, 
the company will: 

“1. Waive the payment of all premiums 
becoming due after the receipt of proof of dis. 
ability and during the continuance of such total 
and permanent disability; and 

“2. Pay to the insured, or if disability 
results from insanity will pay to the beneticiary 
in lieu of the insured, a sum equal to one per 
cent of the face amount of this policy (not 
including any paid-up additions), the first pay- 
ment to Permade ...<casaeeleseanias after re- 
ceipt of such proof, and a like amount upon 
the same day of each month thereafter dur. 
ing the continuance of such total disahiiity un- 
til the death of the insured, or the maturity 
of the policy as an endowment. If there is any 
indebtedness on the policy, the intevest thereon 
will be deducted from each monthly payment, 
No deductions will be made from the amount 
payable at death or maturity as an endowment 
on account of any monthly payments made or 
premiums waived. [Annual dividends will be 
paid in cash during the continuance of disabil- 
ity, and will not be allowed to purchase any 
applied toward the con- 
version of any life policy to an endowment, 

“Tt “total 
after the anniversary of the policy nearest the 
. years, under the same 
conditions as mentioned, _ the 
company will advance subsequent premiums as 
secured by this 


paid-up additions or 


and permanent disability occurs 
insured’s age of 
hereinbefore 
interest, 


a loan, without 


policy. 
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Fort Worth.................. | 34.32| 30,39] 66.51] 20.34 | 46.85 | 76.15 | 57.10| 68.10| 29.46] 33.58] 120.42) 47.51| 41.19] 45.14) °122,120| 65,889] 53.95) 40.72) 49.70) 58.85) 55.49 
uaa... << cccecxse .... |... | 76.68} 61.26 | 63.30| 60.58 | 66.62 | 65.24] 64.15 | 66.80) 86.74] 64.24) 49.82) 44.63 1,337,001] 705,523, 52.77 66.84) 64.78 56.79} 60.75 
Guardian of America.......... 78.82| 80.44) 79.84| 78.37 | 68.18 | 66.12 | 73.58 | 66.62) 61.05 | 71.50) 109.23) 66.56) 54.82) 46.59) 1,876,774) 1,060,401) 56. .55| 67.77, 65.02| 69. 
| | | | | 5 2,371| 52.86) 69.65) 63.48 64.22) 65.32 
( 74.49 95 | 67.04 | 69.46| 64.89 | 54.65] 105.98) 64.40] 57.39] 53.44) 2,085,011 —1,102,371| 52.86) 69.65) 63.4 
FOE III | 69205} 88:64) 69246] 73°64 | 70:04 | @s.02 | 64.80 | 87-41 | 73.63| $8.16) 87.21) 61-72) 56.03) 51.22) 1,365,316) 642,901) 47-16) 68.69) 64.33] 59.10) 64.41 

dianapolis Life..........++. 9.82| 31.53 12.64 | 19.52} 23.20 | 36.18 | 35.20} 30.79] 54.32] 91.40] 49.53] 51.18) 26.79 277,514} .70| 26.49) 37.80) 45.13) 41. 
Ls aad pits ae 53:87 48.08 | 40.11 | 40.09 | 52.74 | 55.78 | 52.64 | 44.86] 101.66 57.80| 48.7) 39.58| 2,176,803) 879,713] 40.32) 46.56) 49.14 2 52.47 
LaFayette Life Ind... 2.2.0.) ec} IE 36.37| 34.94 | 43.93 | 42.21 | 38.45 | 63.35| 44.35 | 62.10} 57.70) vat 23.53) 45.97) ete, 69,915] 45.02) 40.68) 50.12) 44. 

| 47 7.56) 29.59, 37.17) 47.91) 46.08 
i i 5 2 | 44.48 | 34.85| 47.47| 31.84] 98.40] 47.88] 47.26] 37.56] 2,498,586 1,049,058) 41.99| 29.59) 37.17| 47.91| 46.08 
ee Ute meetin. 13:10 oie 88.20 $5.46 17 70.97 | 92.16 | 84.58 83.40| 85.75] 107.62) 73.83) 7.25 70.80| 704,338] 535,796) 76.05) $4.98] 83.26) 78.64) 82.45 
Maven... cece 83.40| 57.10| 48.86] 45.95 | 90.01 | 53.41 | 82.94 | 65.02 | 65.93 | 51.44) 115.30) 80.80] 47.14] 62.15] 153,642) 88,559) 57.64) 65.44) 63.51) 71.26) 07.18 
Massachusetts Mutual........ | 69.021 61.73] 59.58] 58.99 | 67.20| 66.80| 59.42 | 68.83| 64.75| 56.71| 91.29| 57.21) 57.63 47.17) 8,528,883] 4,508,246) 52.86) 63.24) 61.77 58.94) 60.62 
Michigan Mutual............. 75.97| 76.77| 79.52| 88.19 | 70.92 | 75.05 | 67.72 | 71.92 | 66.04| 75.92) 88.72| 58.46] 66.79| 56.44) 941,112) 523,091) 58. -26| 71.36, 63. 78| 
| 7 7: 5 73| 7 25,226) 3: 3: 2, 43.84) 39.56 
33.03] 33.72| 25.84| 26.08 | 25.69 | 48.57 | 17.70| 41.59] 31.72] 75.01] 55.65] 42.15] 31.73] 387,800) 125,226) 32.29) 30.33) 33.22) 43.84) 39.5 
naga A eee ae oer 0.99 rt 72.19) 70.98 67 61 54 13 62.80 | 70.22} 68.07| 56.76| 99.18| 60.26] 48.23 44.60,  803,105| _ 380,034 47.32) 71.88) 62.39, 56.43| 62.58 
ese lapel aa 74.96| 76.60| 64.92 | 55.25 | 62.91 | 57.73 | 55.23| 55.25 115.22 64.80| 54.96| 48.49| 3,560,909] 1,866,415] 52.42) 70.43) 57.15) 61.79) 60.78 
Mutual Benefit... 2.222225... | 60/07] 61:30] 65.19] 63.29 | 69.14 | 58.06 | 62.21 | 56.37| 62.70| 51.35, 86.68| 60.76] 52.24| 48.69 15,355,155] Pere 45.00) 64.55| 57.93] 56.53] 58.72 
Mutual, New York..........- 77.59) 76. 31) 78.46| 70.63 | 72.21 | 75.40 | 75.04 | 73.54 | 75.68 71.62) 98.79 63.01) 66.74 = 27,805,868) 16,634,993] 50.85] 77.01) 74.22) 67.00) 72. 
| | 7 7| 81.35] 75 | 69.85 
37. 3 {113.67 | 70.96 | 72.82| 74.31] 59.49] 114.30] 48.35] 58.46] 44.65] 783,544) 358,274) 49.17) 81.35] 75.48| 58.01) 69. 
Notional U.S. A222 | $8.43] 20c01] 64:80) 64.48 | 69.00 | 73:28 | 62.20| 64:08 | e307 | 67:44] 116-46) 68.06 64-82| 54.20/ 1,305,250) | 806,275] 57-75| 64.89) 66.01) 70.38) 67-88 
National Life, Vt............- | 63.66] 61. 08| 63.76) 60.07 | 67.01 | 58.02 | 63.01 | 65.86 | 63.68 | 63.66] 84.03) 63.23) 58.33) 51.72) 3,660.2: 858,219] 50.64) 65.95) 62.96) 62.35] 63.59 
5 7 9} 43.56 6,580,646] 3,477,712) 52.84) 61.40) 59.76) 59.27) 99. 
New England... "1. | 63.94] 56.76) 62.43| 57.02 | 66.20| 56.85 | 59.02| 61.88 | 62.96 | 57.78] 100.28) 53.13| 58.79] 43.55 6, 477,712) 52 L. 40 48) ay 
WN TOME vocivvnsswsnnsnds 78.62| 76.91) 76.44) 77.78 | 75.99 | 72.77 | 72.70 73.42 | 70.66| 70.82 —_ 78.62| 68.79 von 38,241,800, 21,736,850| 56.85, 76.46, 71.50) 69 | 7 
76| 55.7 55,333} 2,297| 7.10! 64.05) 65.46] 63.89 
i F | .87 | 57.37 | 88.00| 71.92] 109.76] 55.79] 67.61] 40.18) 955,333) 382,297 40.01) 57.10 64.05, 65. 
paring So gape 50.13 33.78 57.86 57.08 $9 50 34.48 35°86 | 60.31| 6363 | 54.26 78.10] 57,06 54.55 47.72) 26,698,004 13,351,732 pe 87.60] 57.75) 56.15) 56.98 
Northwestern National........ 70.10] 74.36| 69.76| 72.72 | 72.10 | 77.87 | 59.88 | 52.47| 57.46| 53.61] 119.20) 61.56 53.30) 44.16 7,954) 592,325) 41.79, 71.81) 59.46) 56.96) 58.8 
ockdental, Cals eee -o2..., 33.86) 33.70| 43.54| 29:02 | 14.61 | 42.90 | 45.62 | 43.64| 34.73 | 46.58] 111.06| 64.97 49.02) 33.35] 310,757 133,216) 35.93 en 44.93) 52.24) 48 
7 | | 147 7 24: 7,851| 52.43] 34.96) 39.00, 46.95| 43.67 
P 3] 12.50) 29.37| 54.28 | 39.68 | 46.63 | 17.43] 37.82| 31.43] 46.04 77.30] 65.74] 35.48| 20.99] 243,839| 127,851) 52.4 96| 39.00, 4 
Ho a eR 39°10] 63.46] 63:95 86:84 | 62.27 | 60:50 | 59.76 | 65.89 | 58.06 | 60.25| 104.641 63.58] 51.50| 54.27| 3,879,121 1,814,604) 46.78) 59.26) 61.92) 59.62) 60.17 
Penn Mutual. ..........0.... | 66:30] 73:84] 71.27| 65.65 | 80. 51 | 71.56 | 73.12 | 68.82 | 76.75) 64.75 105.25] 68.44] 70.09| $3.05) 12,637,662) 7,607,700 ee Ba Bae Boag eer 
DUE ee scciccicescesih Reais 45.88) 38.43) 54.64 | 51.77 | 44.66 | 31.06 | 36.20) 23.40) 31.00) 82.37) 58.60) 41.98) 32.01) 619,876) san’rar| 75.121 68.991 69.75| 78.201 74.54 
Philadelphia Life..........0.. | cece | weer 74.84, 68.42 | 63.86 | 85.35 | 62.60 78. 82| 51.05 | 72.89] 106.21] 73.61) 67.45] 78.91] 705,696 530,795] 75.18, 68.99] 69.75) 7 : 
; | | | 220) 53.83| 67.57| 64.24) 60.65) 63.2 
i 1.20| 57.50| 57.22; 97.10, 61.31| 54.01) 49.26) 3,379,711] 1,819,220) 53.83| 67.57| 64.24) 6 
sascoy rar haa 53:60 34.98 .o e228 Ey $0.32 | 4 46.20 | 48.87 50.60 | 44.76| 88.17| 51.59 49.37 51.05} 5,711 641 2,443, 375 42.78) 54.77) 48.05 55.76) 52.89 
Register Life................. 50.00] 44.13] 46.02] 44.43 | 52.40 | 18.22 49.06 | 33.43 | 43.47 | 27.79 75.69| 43.62] 37.15] 36.16) 224,474 749) 30.53] 47.40) 34.06) 44.40) 41.08 

; | 74| 58 -91| 916| 964,436) 49.33] 61.44] 56. : 
aR CRREER 65.14| 70.30| 62.13| 57.92 | 57.18 | 53.45 | 59.38 | 59.46 | 51.74| 58.45] 101.85] 53.70) 54.23 | 1,954,916) FBS ba be be 
Reserve Loan...........+00-- 56.58) 31.07| 46.00| 55.52 | 76.30| 66.85 | 58.83 | 60.84] 48.84| 68.04) 90.18] 59.35] 52.85) 48.85) 484,836) 208,194) 42.94) 45.40, | eee 

| 7 79.96| | 6 7| 38,851 46.20) 61.61) 63.34) 67.24) 64. 

: 7 | 5 | 66.8 50.00 9.96| 127.50) 61.99| 66.48) 45.37) 517,169 238,851) 46.20) 61.61) 6 57.24) 64 
psa hag ate merica....... ns is 36, . 20. i aL 37 | + 33 | 53S | 7:78 32.26 58.94 | 72.29] 113.93| 52.56] 62.85) 46.74] 386,331| 187,338) 48.50| 42.57) 61.50 60.35 55.48 
Sane Mutual, ee Hit cos | sate 15| 46. 88| 55.16 35.72 | 35. 38 | 43.77 | 49.58 | 42.7 | 33.81 os 150.01| 46.51 51.41) 33.17) 159,218} sols 47.68 £1.35 41.80 58.73) 06.88 
Security Mutual, N. Y........ 80.24| 68.37| 78.54| 77.10| 80.93 | 73.93 | 49.58 | 81.46 | 81.42 | 71.62] 111.89] 76.84] 66.01| 62. 10| 1698| 64.05| 77.03] 79.32) 78.48) 78.28 
Southeastern................. 57.04| 93.47) 72.52) 54.35 | 70.07 | 40.02 | 58.67 | -< 74.94 | 53.04) 79. 36| 63.09) 52.09} 40.35} aa 7.44 ae, [ | 7 

| | | _439.573| 206,593! 47 75 5) 63.88] 55. 
wn L. & 77| 33.77 | 2| 53.81| 29.52) 39.91] 148.70| 48.38| 74.27] 42.14) 439,573 206,593) 47.00) 44.75) 38.85 55.8 
= de aigiveuiscediseeh prea ses 5768 gl aan ac fg 68.30 | 51.82| 44.23| 52.92| 95. Hy 41.66] 58.25] 58.75, 337,232! 167,326) 49.62) 56.07 57.67| page =o 
iment 65.52) 59.63] 57.32| 58.42 | 56.97 | 46.66 | 46.38 | 36.98 | 36.89 | 53.39) 99.67| 60.82| 54. a coped are a pose hie Chis big 64.921 63.94 
ee '80| 51. 43| 66.92 | 69.32 | 66.88 | 69.07 | 55. 58.20, 65.14) 90.84] 72.39] 7 88} 1,495,546] -776,297| 51.91) 61.13) 64.90) O.an) Oo-te 
State ois 4 eee ee ance mainn $8.41 | 06.55 | 66. B1| 71.30 | 47.27| 84.25| 70.01| 56:34] 52.73| 3'548\707| 1,790,456, 50.45, 66.40 si Wee sae 
ate Mutual, Mass........... 69.25| 66.53) 62.37) 59.90 | 72.76 | 58.41 | d | 71.36 | 47.27| | | | | | pin ee 
St. Louis Mutual 31.70) 30.50) 76.0) 63./0 | 87.00 | 59.10 | 40.00 | 46 30} 58,80 | 68.65] 63. 70|126.00 a1. . 46.48) 79,855) 44,155) 55.28) 62.82 “0 oe 
“e eaateeseeen be | 7 2.06| 88. : EMEP. co caccck » scataae: [oeeswep ate 63) 70.65) 73.2 
a pee teas basin fhe * — — | 130 | 8, 53 | 8. 35 | it 48 510 | 48.39) 110. 40 64.66} 52.82) 31.68] 202,055 102,936 eo an 70. = a py 
Sheen meme me renews ene | weeees eee OORT ame ve . | . 8 53. 84 50.56) 18,965,469) 9,520,422 90.20 0. 78 of.6 46 ‘| = 
Union Rte s 14 80) 68-08 oe 85 23 S35 35 20, 61.49 | 31.22 | pet 80. 25 63 59| 56.02| 52.70! 9'129,410| 5,310,520) 58.61, 60.05, 57. 29) 62.15) 60.32 
nion Central................ 62.13| 59.43] 58.26) 58.50 | 61.04 | 50.68, 55. | ae on | | oe 
| - | 719 Re 57041 62.03) 72.5 8.54| 2 70. 

i 7 7 7.10 | 7 71.05} 80.84| 69.58} 68.18] 70.28]  718,521| — 445,704| 62.03 72.91| 6 ; 
Lay sg SG ROR RE A: 75. 20) $0. "8 a 62 105 ‘3 | 49°87 | 70 15 70. 4 39.32 | 1483 16.16 93.37/ 94.36) 82.14) 78.56) 280,106, 207,044 73.91 87.27| 76. 14) =. = ap 

fest Coast... ose 78. 34| 1 15.30] 55.45] 41.00 | 54.58 | 60.08 | 58.71 1 57.15 | 57.96 | 55.53] 97.73] 83.24] 66.55] 59.88) 484,735 246,627) 59-89 48.56 7 OS! ts. 58| 53.04 
Western Union... ............ | 53.68) 38.00) 51.28) 34.32 | 43.45 | 32.38 | 30.62 | 37.60] 34.13 | 44.66] 104.33] 64.34) 79.88) 55.56] 633,874) 224,688) 95.45) 43.27 Pr 

ere Bae Ep = aa aa Parr “Or 791 as 911 41.30] 51.731 200.834.8681 155 53.56, 71.58| 66.98| 65.24! 67. 

| TE TERE 73.48| 72.16) 70.46) 69.61 | 70.94 66.09 | 68. 66 | 68. 40 68.86 | 63.35] 95.12| 65.21| 61.30 51.73 290,834,568] 155,768,734) 53.56 | | 
| | | | | | | | : \ oan ee | ; 
American Necocel Tea 138 ae 64!154.91\124.74 | 92.40 | 90.91 {103.80 | 99.82| 81.26/ 91.64| 130.79| 82.66| 77.53] 63.08) 1,453,005 800,120) ra Tot as 10,88 101, 67|102,34 
Baltimore Life............... 106.63|101.89|106.66|104.47 |103.91 |104.78 |100. 05 | 00 88 | 99.20 104.80| 170.71/100.87| 88.68| 84.67) 435,646) 2397) 85.48|104.65/101.88 101. 671102. 38 
Colonial Life.. "| 117.54) 112. 20/108 04 |104.37 |101.47 {101.05 | 95.12 | 103.24 | 109.01) 160.38| 98.38} 92.66] 86.73) 591,772 90.47)108. 90) 103. 18/190. Se ee 
Home Life, Delaware. ..0..0. | 1222) ee OR 78.76 | 78.40 | 77.85 | 78.84 | 77.05 | "70.21 | 82.03) 145.00] 73-68] 70.69] 62:00) 513/888 5.03] 75.36) 76.28) 22-28) 77-29 
ota.” 85.54] 87.971 93.49, 84.83 | 85.26 | 78.95 | 75.86 | 79.24| 79.08 | 79.37| 126.22| 69.07| 64.45] 56.54] 16,719,670) 10,097,838) 60.38, 87.21) 78.56) 72.33) 77-16 
eine Oy Va. 115.70/106-34|112.°7|112 26 | 10.48 | 99.04 | 90.45 | 96.05 | 78.82] 83.49] 142.99] 73.93] 70.02| 59.15! 2,219,265) 1,325,128 19 70g a 88.90) 73-03) 81.18 
Metropolitan.....--...0.200., 96.59] 93.26) 95.29 91.69 | 11.12) 95.15 | 89.75 | 87.02 | 89.10 | 86.00| 126.06) 81.48} 69.13) 56.32) 70.4 yO oe) OT 06 1.73 87.53) 90.76| 80.44 
oe yea a4: _ 90. 49| 88.661 82.39 | 39.49 | 79. iB | 8.74 | 76.40 6.92 76.65| 129.55| 74.62| 65.94 56.75 aera 6 58 39| - Exae 86. 5:06) boy | BA Lg 

Re awa ataesaedas 78.74 | 7 a3: 2 
Western and Southern......... 111-64/122.41) 88.30) 89.45 |786.13 | 97.15 } 74.04 | 79.70| 88.49 | 91-04) 129.50) 84.14 bees 69.04| 2,840,040 57 Sr 
SS ual an a a | aaeet Aan 29.981 7 90.13 8 
ee Oe 1.62 91. rm) 92.25] 87. 87.08 | 85.54 | 86.41 | 83.22 | 81.58 ~ 82.76 | “81.52 129.98] 77.32| 67.73| 57.11| 152,158, 754] 88,696, 7 58.29] 




































































































































































































































































In cases where figures for fifteen years are incomplete, all availzble figures are averaged. 
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SURETY MEN 
WANTED 


Not later than January Ist next this Company will actively engage in the surety and fidelity 


bond business, operating as a separate and distinct entity. 


A complete organization is needed for Home Office and field work. 


Applications for positions in executive, claim, clerical and field work may be addressed to 


undersigned in 


STRICT CONFIDENCE 





EF. A. St. JOHN, President. 


New York Indemnity Company 
115 Broadway, New York 














Thursday 














FIVE NEW LIFE INSURANCE LEAFLETS 


DOES A YOUNG MAN NEED LIFE INSURANCE? 

This convincing leaflet makes plain the fact that to carry life insurance is 
not only a young man’s moral duty but is a declaration of his principles of 
thrift and foresight such as is today demanded by employers and by the 
business world in general. 


GETTING THE MOST OUT OF LIFE 

The leaflet ‘‘Getting the Most Out of Life’’ preaches the folly of squander- 
ing money and the necessity of providing for self and family. Itis a direct, 
concise appeal for the purchase of life insurance as a safeguard to success and 
a shield against poverty in later life. 


DON’T THROW AWAY THE LIFEBOAT 
_ This leaflet forcefully impresses upon the insured the value of the protec- 
tion he now has and argues against parting with it for any cause. It is the 
fourth leaflet written by Mr. Nash to prevent lapsation, the others being; 
At the End of the Road, Why We Don’t Live Forever, and Giving Yourself 
a Chance. 

The three leaflets above mentioned are by William T. Nash, the eminent 
and authoritative writer of many business-producing leaflets on life insurance. 


TO WIVES AND MOTHERS 

The important influence wielded by the women of the nation should not 
be overlooked. This leaflet graphically depicts, for their instruction, the 
danger of permitting their husbands to go uninsured and teaches the lessons 
of life insurance in unmistakable language. 


WHAT ARE YOU TRYING TO DO AND HOW DO YOU 
EXPECT TO DO IT? 


Educational advantages are something to which every child has a right. 
Parenthood imposes an obligation to care for the mental as well as the phys- 
ical welfare of an offspring, and this praiseworthy leaflet shows how life 
insurance may be utilized to provide children with a proper education. 

These two leaflets by the well-known author Minor Morton embody the 
results of his practical experience in the life insurance field and carry_con- 








viction. 

All these leaflets are handsomely produced and are of convenient size for 
enclosure in the ordinary mailing envelope. Descriptive circulars giving 
prices, etc., and sample copies furnished on request. 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 














Inheritance Tax Computations 
Simplified For Life 


Insurance Underwriters 
A Valuable Work On Inheritance Taxation 


By FORREST L. MORTON 


Inheritance Tax Expert 


A concise tabulation of the essential facts of laws 
relating to inheritance taxation. Invaluable for the 
use of Life insurance underwriters and others re- 
quiring accurate, easy-to-find information for quickly 
computing inheritance taxes. 

Complete to the end of the 1923 Legislative season. 


CONTAINS: 
Exact computation of tax for each State Property 
Taxable, by States, for both resident and non resi- 
dent decedents. 
Simple tables of beneficiaries, rates and exemptions. 
Taxation of life insurance proceeds; Federal income 
tax; tables and rulings; Etc., Etc. 


Price, in pocket size, $2.00 


THE SPECTATOR COMPANY 
cHIcaAGo ‘%¢lling Agents New yorK 
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Miscellaneous Insurance 














AUTOMOBILE 


Where a fire insurance policy was taken 
out on an automobile as being a 1918 model, 
when in fact it was a 1916 model, no recov- 
ery can be had under the policy, regardless 
of whether the insured acted in good faith 
or not. A contention that it was the in- 
surer’s duty to ascertain the true model 
of the car was without merit; the insurer 
may rely upon the warranties contained in 
the policy. 

The defendant issued an insurance policy 
upon a Haynes automobile, covering against 
fre and theft in the sum of $1500. During 
the term covered by the policy the car was 
destroyed by fire. Defendant refused to pay 
on the ground that the car was a 1916 model 
instead of a 1921 model as represented in the 
application for insurance. On trial at the close 
of all the evidence, the court, on motion of 
the defendant, was about to give an instruc- 
tion in the nature of a demurrer for the de- 
fendant, when the plaintiff took an involuntary 
non-suit with leave to move to set the same 
aside. In due time plaintiff moved to set aside 
the non-suit and asked for a new trial, which 
motion was overruled. From this ruling, the 
plaintiff appealed. 

The following appears in the policy: 

“Warranties: The following statements of 
fact known to and warranted by the assured 
to be true, and this policy is issued by the com- 
pany relying upon the truth thereof. Assured’s 
occupation or business is real estate. The fol- 
lowing is the description of the automobile: 
Model 1918. Trade name:  [laynes. 
Type of body: Touring. Factory: 15433. 
List price: $2150. Advertised horse power: 
55. Number of cylinders: 6.” 

The facts with respect to the purchase of 
the car were given, as follows: 

“Purchased by the assured December, 1920 


year. 


Actual cost to assured includ- 
$1750. The automobile 
described is fully paid for by the assured and 


(second hand). 
ing equipment: 


is not mortgaged or otherwise incumbered, ex- 
No exceptions. 
uses to which the automobile described 


cept as follows: 

“The 
is and will be put, are: 
calls. The automobile described is usually kept 
at 3233 Troost 


Pleasure and business 


located 
avenue, Kansas City, Mo.” 
The answer was a general denial and for a 
special 
by the 


falsely 


in a public garage, 


answer denied ownership of the car 
plaintiff and that 


represented that the car was a 


plaintiff 
1918 


charged 


model when in fact it was a 1916 model-— 
that said false representation was material to 
the risk and that 
the car was a 1916 model, no policy would 
The defendant ten- 
dered into court the sum of $25.50, the amount 
received by defendant as premium on_ policy. 


had defendant known that 


have been issued thereon. 


TRSUTAIMC 


’efendant’s witness testified on trial that the 
rate on a 1918 model was $1.45 per hundred, 
while on a 1916 model the rate was $2.70 per 
hundred. It was admitted that the car was 
in fact a 1916 model. “The conclusion there- 
fore is inevitable that no insurance was issued 


on a 1916 model car, which was the one de- 
The court cited from the opinion 
188 Mo. 


stroyed.” 
given in Smith vs. Insurance Co., 
App. 297, as follows: 

“The representations of the applicant be- 
come the basis of insurance, and if they be 
false, touching matters material to the risk, 
the contract obtained through their influence 
can not be enforced; and it is, in such case, 
quite immaterial whether the misstatement re- 
sulted accident or 


ignorance—citing authorities.” 


from bad faith or from 
In the face of the warranties contained in 
the policy, it was not the defendant’s duty tc 
ascertain the true model of the car through 
the medium of a book kept by insurance com- 
panies for that purpose. It could rely upon 
the warranties without further investigation. 
Tender of the premium by the insurer by 
deposit in court was a good tender and nothing 
further was required of defendant. 
Judgment for the defendant affirmed. 
Bushong v. Security Ins. Co. of New Haven, 
Conn. (Kansas City Court of Appeals), 253 
S: We 7 


un 


Policy commences on date of counter- 
signing, although policy fixes an earlier date 
of coverage. 

On June, 13, 1921, the plaintiff purchased an 
automobile for $150; on the 17th, four days 
later, the insurance company issued the policy, 
which was dated June 13, 1921, and fixed the 
term of insurance from June 13, I92T, to Tune 
13, 1922, which policy was then duly counter- 
provision that it 


signed; the policy had a 


should only be valid when countersigned by 
the duly authorized agent of the company. On 
Tune 15, 1922, the car was damaged in a colli- 
sion, a risk covered by the policy and the com- 
pany denied liability and refused payment. 

a verdict for the 
defendant on the ground that the policy had 


The trial judge directed 


expired by virtue of its own limitation. On 
appeal, this judgment was reversed. 

The court concluded that the parties had in- 
tended to provide insurance for one year. Un- 
der the policy, there could he no liability un- 
til 11 was countersigned and this was not done 
unti! June 17, 192T. 13 and 
June 17, the plaintiff had no insurance. 


Between June 

As it would be unjust to compel the plaintiff 
to pay for insurance which he did not obtain, 
the insured will be given a full year of cover- 
age under the policy from June 17, 1921, to 
Tune 17, 1922, and therefore including the date 
f the collision. 
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Deelelons 


By Joseph @. Seller of the New York Bar 





(Su- 
18 S. E. 


Davis vs. Home Insurance Company 
yreme Court of South Carolina), 


j 
Kep. 536. 


FIRE INSURANCE 


A policy protecting an automobile against 
fire and theft is in legal effect two separate 
policies, and it is no defense to a recovery 
ter fire, that the car at the time was in a 
thief’s possession. A provision in such a 
policy that any incumbrance on the car shall 
render it void, is not effective to prevent a 
recovery for fire under Am. Cir. Ct., 1914, 
Art. 4892. 

It appears that the automobile insured was 
stolen and that afterwards, while it was in 
pessession of the thief, it was destroyed by 
fire. The pclicy contained a stipulation as 
follows: 

“Unless otherwise provided by agreement in 
writing added hereto, this company shall not 
he liable for loss or damage to any property 
insured hereunder while encumbered by any 
lien or mortgage.” 

At the time the car was stolen it was encum- 
for about the sum of 
$90c placed on it by the plaintiff after the pol- 
icy was issued. The jury found that the in- 
surer's agent knew at the time the company is- 
sued the policy that the insured expected to 

‘rrow money on it. 


berea by a mortgage 


The court held that mere delivery of the 
policy with knowledge of the intended violation 
of this provision by the insured would not 
The stipulation 
against encumbrances was notice to him that 
he must not do so and he was in the attitude 
of agreeing that he would not mortgage the 
car without the consent of the appellant in 
writing. 

However, cne of the Texas statutes (Gen- 
eral Laws P. 195) provides conditions under 
which fire insurance companies shall do busi- 


create a waiver or estoppel. 


ness and reads as follows: 

“Any provision in any policy of insurance is- 
cued by any company subject tc the provisions 
of this act to the effect that if said property 
is encumbered by a lien of any character or 
shal! after the issuance of such policy become 
encumbered by a lien of any character, that 
such incumbrance shall render such policy void, 
shall be of no force and effect, and any such 
provision within or placed upon any such pol- 
icv shall be absolutely null and void.” 

This provision in the statute nullifies the 
clause in the policy, providing against incum- 


Lrances. The policy was a combination one, 





insuring against risks from fire and from theft. 
Its legal effect was not different than if there 
were two separate policies, one providing. 
against loss of car by fire and the other against 
its loss by theft. It could not be a defense to 


a recovery on the policy against fire that it 
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THE SIGN OF GOOD CASUALTY INSURANCE 





LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 

AUTOMOBILE LANDLORDS 

TEAMS ELEVATOR 
COMPENSATION GENERAL LIABILITY 


a 


Established 


LONDON GUARANTEE & ACCIDENT CO. Ltd. °fsemco™ 


Head Office: CHICAGO, ILL. F. W. LAWSON, General Manager 





C. M. Berger, Deputy Manager; E. W. Lang, Resident Manager, 90 Maiden Lane, N.Y. 
Philadelphia Branch Office 
Wood Building, 512-514 Walnut Street, Philadelphia, Pa. 
ELMER A. LORD & CO., Resident Managers, 145 Milk Street, Boston, Mass. 








FIELD PRACTICE 


AN INSPECTION MANUAL 
For Property Owners, Fire Departments and Inspection Offices 
1922 Edition 
This well-known pocket manual is a standard guide in relation to common fire 
hazards and their elimination or reduction, and also as to 
Fire Protection and Upkeep. 

The general subjects which are treatedin much detailin this valuable book, are: 
Lighting Hazards—Heating Hazards—Miscellaneous Stationary Heating Devices Requiring 
Special Treatment—Commonly Found Miscellaneous Hazards——PoWer Hazards—Chemicals, 
Paints and Oils—Spontaneous Ignition and Dust Explosions—Care and Maintenance— 
Chimneys and Flues in Dwellings—Dwelling House Hazards—Automatic Sprinklers—Water 
Supplies to Automatic Sprinkler Systems—First Aid Fire Appliances—Fire Protectionin General 


Price per copy in substantial binding, $1.50 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 














UNION HISPANO AMERICANA 


FIRE AND MARINE 


INSURANCE COMPANY 


31 SOUTH WILLIAM STREET 


New York 


MARINE INSURANCE AND REINSURANCE 
FIRE REINSURANCE 


TELEPHONE BROAD 4478 








INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 
January 1, 1923 


Reserve for Unearned Premiums.............. $1,161,651 .59 

SOM A MUEAN DNR 5 Sc sss ia oo 016 wa ww 4. 6 Ge rmseae erate 329,994.01 

Cl. eee er re $500,000 .00 

ET STINE S oieio sw ois e sais enw ve 1,079,671 .23 

Surplus to Policyholders.................. 1,579,671 .23 
Mastnl AesOte. 5. <6 5ccn esse scus $3,071,316 .74 


E. B. Addison, Vice President 
Wm. Palmer Hill, Asst. Secretary 
J. M. Leake, General Agent 


Wm H. Palmer, President 
B. C. Lewis, Jr., Secretary 
J.C. Watson, Treasurer 











ACTUAL MARKET VALUES USED FOR ALL SECURITIES 
Organized 1855 January 1, 1923 


FIREMEN'S WoURANCE COMPANY 


OF NEWARK 


Cash Capital, . . . . $2,250,000.00 
Net Surplus, . . . - 4,436,386.20 
Surplus to Policyholders, 6,686,386.20 
Total Assets, . . . . 15,690,687.21 





WESTERN DEPARTMENT 
NEAL BASSETT, Pres. & Mgr. 
WELLS T. BASSETT Sec’y & 

Asst. Manager 
CHICAGO, ILL. 


EASTERN DEPARTMENT 
NEAL BASSETT, President 
JOHN KAY, Vice-Pres. & Treas. 
A. H. HASSINGER, Secretary 

NEWARK, N. J. 
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Railroad Lighters and Car Floats 


danger points in the transportation of goods 


Merchandise shipped by rail is always exposed to the or- 
dinary perils of fire, collision and derailment, but the lightering 
hazard is often overlooked by shippers. 


A case was recently brought to our attention where a group 
of four freight cars was toppled from a car float which had been 
struck by the heavy wash of a passing steamer. Such perils 
of lightering across rivers and harbors are very rarely given 
proper attention by shippers, and agents should drive home 
this point in soliciting transit insurance. 

Fidelity-Phenix transit policies are written upon a broad 
and comprehensive basis admirably suited to meet the re- 
quirements of your clients. Shippers and consignees are fully 
protected against the hazards of transportation with assurance 
of prompt settlement in the event of loss or damage. 


FIDELIT Y-PHENIX 
FIRE INSURANCE COMPANY 


Home Office: Eighty Maiden Lane, New York, N. Y. 





HENRY EVANS NN si 
Chairman of the Board ky as 
c al Capital: 
. ” 5 7E \ é . . . 
er CAN Five Million Dollars 
3 Hiaaa 
“*AMERICA FORE” 
New York Chicago Montreal San Francisco 




















AGENTS AND BROKERS! ADD TO YOUR 


INCOME! 
LEARN OF NEW OPPORTUNITIES FROM THE BOOK 


SURETY BONDS 


BY EDWARD C. LUNT 


A well known surety official and underwriter of long experience 


THE CHAPTER TITLES EMBRACE 
Preliminary and General Topics Judicial Bonds 
The Underwriting of Fidelity Risks from Contract Bonds 

the Standpoint of the Principal Depository Bonds 
Underwriting of Fidelity Bonds from the Fiduciary Bonds 


Standpoint of the Obligee 
Special Classes of Fidelity Bonds The Custody of Collateral Security 
Position Fidelity Bonds Prohibition Bonds 
Special Fidelity Bond Topics License and Permit Bonds 
Bankers’ Blanket Bonds Special Classes of Surety Bonds 
Automobile-Conversion Bonds 


Public Official Bonds—General Considera- 
tions A Diffident Word to Home Office Execu- 


Public Official Bonds—Certain Important tives 
Species of the Genus Suggestions to Agents 


TABULAR INDEX—FIRST AID TO AGENTS 


An appendix contains a Tabular Index which is described as “First Aid to Agents,” and 
which, with notes, occupies 12 pages. It lists about all the important kinds of bonds that 
commonly come up in the day’s work, shows the classification of each, lists the page of the 
General Manual where it is treated and the section of this book where it is dealt with, and 
refers to notes giving general underwriting information about particular bonds. ; 
Surety Bonds contains 370 pages of information which will be found of great service by 
surety underwriters, agents and brokers. 


Price per Copy, $2.50, Delivered. Discounts in Quantities. 


THE SPECTATOR COMPANY 
Selling Agents 


CHICAGO NEW YORK 
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was in the possession of a thief who had stolen 
it before the fire occurred. When the plaintiff 
incumbered the car the contract ceased to be 
enforceable sc far as to indemnify the insured 
against loss of the car by theft. But the pol- 
icy remained a valid and enforceable contract 
so tar as it would indemnify appellee against 
loss of car by fire, by virtue of the statute. 

Judgment of the trial court below is affirmed. 
International Indemnity Co. vs. Duncan—1923 
‘Court of Civil Appeals of Texas), 254 S. W. 





INSURANCE INSTITUTE MEETING 
Hartford Scene of Annual Gathering of 
Fire Insurance Educators 
The fifteenth annual meeting of the Insurance 
Institute of America was held at Hartford, 
October 30, the Insurance Institute of Hartford 

being hosts for the national body. 

The entire day was consumed in business, 
In the 
evening a dinner meeting was held and several 


with a short adjournment for luncheon. 


speakers were scheduled for the occasion, these 
including Spencer Welton, vice-president of 
the Fidelity and Deposit Company of Balti- 
more; Howard P. Dunham, Insurance Commis- 
sioner of Connecticut, and Edward R. Hardy, 
assistant manager. New York Fire Insurance 
Exchange. 

The program of the mecting follows: 

1. Calling the roll. 
2. Address of welcome. 


The Insurance Institute 
of Hartford, Inc. 

8. Five-minute reports from the societies. 

4, Report of the secretary. 

5. Report of the executive committee, W. G. 
Falconer, chairman. 

6. Report of the treasurer. 

7. Announcements of committee appointments. 

(a) On treasurer’s report and assessment for 
1923-1924. 

(b) On nominations, 

(c) Resolutions. 

& Some notes on the examination papers of 1922- 
1923. 

9. Report on libraries, D. N. Handy, chairman. 

10, The examination gradings for 1922-1923. 

11. Report on the new edition of the pamphlet on 
“Building Construction,” Gorham Dana, chairman. 

12. Report on the present status of the move- 
ment for a charter, W. G. Falconer. 

13. The annual conference of the Chartered In- 
surance Institute at Manchester, England, June 309, 
1928, Edward R. Hardy. 

14. Unfinished business. 

15. New business. 

16, Report of the nomination committee and elec 
tion of officers. 

17. Report of committee on treasurer’s statement 
and the assessment for 1923-1924, 

18. Report of the committee on resolutions. 

19. Adjournment, 


John Willcox, Peck & Hughes 
John D. Holman, for many vears associated 
with Johnson & Higgins, has resigned that firm 
and will become manager of the Los Angeles 
cfice of the well-known marine brokerage 
house of Willcox, Peck & Hughes. 





Olmsted & Olm 
sted is the newest insurance agency in Des Moines. 
It is composed of Col. Ernest S. Olmsted, formerly 
of the firm of Ellis & Holland, and George Olm- 
sted his son, The company will handle fire insur- 
ance, bonding, liahility and kindred lines. It is con- 
nected with the Old Colony Fire Insurance Company 
of Poston. 


—Drs Motnrs, Iowa, October 29. 
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NEW YORK SURVEYS 

The Insurance SocietyNow that the 
opening dinner is history, the society is taking 
up its next piece of work, and that is the en- 
rollment of students for the various classes. 
Unless there is a considerable difference be- 
tween the indications and the final result, the 
society bids fair not only to have the largest 
enrollment in its history, but one at least 50, 
if not 100, per cent greater than previous years. 
Those who are the most optimistic look for 
an enrollment of 500 in the eight courses. 
There would appear to be no doubt but what 
the increasing interest of the executives in edu- 
cational matters is gradually reaching the 
juniors in the business, and they are commenc- 
ing to appreciate the fact that advancement in 
the future may depend, partly at least, upon the 
attention they have given to formal methods of 
study. 

The Western Situation—Some of the 
comments in regard to the Western situation 
recall the story told at a certain political con- 
vention where, as it was put by one delegate, 
“T am quite sure that we shall win unless some- 
body buys us.” When the convention adjourned 
he was asked how it came out, and replied, “It 
was just as I feared, somebody bought us.” 
The point of this is that, so far as the Western 
or any other situation is concerned, the matter 
rests strictly in the hands of the executive offi- 
cers. No employee is apt to do something in so 
critical a situation unless he feels sure that it 
would be approved at headquarters. 

Is Business Going to Slow Up?—A recent 
index to future business laid stress on the fact 
that five months ago the production of pig iron 
reached its height, and since that time produc- 
tion has receded. The statement continued to 
the effect that for forty years there had been a 
definite relation between the output of pig iron 
and rates of interest. This relation showed that, 
when pig iron was at its height or actively be- 
ing produced, interest rates continued high, 
but, with the falling off, interest rates com- 
menced to drop. The result of this drop in 
business was to start the buying of high-grade 
bonds. The whole point of this, to the under- 
writer of property insurance, lies in the fact 
that the indications are for a slowing up of 
business, and if that takes place then we may 
expect a recurrence of moral hazard in fire in- 
surance. 

Twenty Per Cent Off—A comment was 
made in the press within a day or two in regard 
to companies that offer policies of insurance 
20 per cent below the rates fixed by other 
organizations. That is all right. The law 
specifically permits this to be done, only there 
must be filed with the Superintendent of In- 
surance a statement of their purpose to do so, 
and the percentage discount must apply all over 
the State. So it is strictly in order, provided 
the filing has been made. 

The Fifteen Days Becomes Sixty.—The 
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recent action of the New York Fire Insurance 
Exchange in extending the builder’s risk priv- 
ilege to sixty days caused some confusion as to 
whether it was in addition to the fifteen days 
granted by the standard policy or whether it in- 
cludes those fifteen days. It includes the fifteen 
days, and the sixty days is the total length of 
the term. 

The Hopeful Casualty People.— The 
casualty people appear to be very hopeful. 
One of them for some days had a sign in his 
window, “Boys Wanted.” When you recall 
there has not been a boy on William street 
since the great war, nothing else than a most 
hopeful, more or less, would put a sign in the 
window, “Boys Wanted.” It would have been 
hopeful to put it in the singular, “Boy Wanted,” 
but the plural puts them in the very optimistic 
of classes. 


BOSTON AND VICINITY 

Rules Against Reciprocals.—Commissioner 
of Insurance Wesley I-. Monk has made public 
an opinion refusing admission of a Missouri 
reciprocal to Massachusetts on the ground that 
such a company is not permitted to transact 
business in this State under the present statutes. 

Opens New Office.—The Indemnity In- 
surance Company of North America is this 
week opening a new Boston office at 107 Water 
street. D. W. Taylor has been appointed gen- 
eral agent and S. J. Carr assistant general 
agent. Mr. Taylor has for the past three years 
been assistant to Thomas I. Cass, assistant 
secretary of the company, in charge of the 
liability and compensation underwriting depart- 
ment in the home office at Philadelphia. Mr. 
Carr is also a home office man, and will give 
particular attention to the development of the 


fidelity and surety business. 


Agency Change in Richmond 

Ricumonp, Va., October 29.—The Tide- 
water Insurance Agency of Norfolk, Va., and 
incorporated agency, has been purchased by 
Barry, Parks & Roper, Norfolk local agents, 
and the latter firm has moved into larger 
quarters at 132 Tazewell street, Norfolk. This 
purchase will give Barry, Parks & Roper the 
representation of the Niagara, the Royal, the 
Royal Indemnity, the Camden, the Sun and 
the Agricultural in addition to the New York 
Underwriters, the North American and the 
Automobile of Hartford, which they represent 
at the present time. The capital stock of the 
Tidewater Agency will be retired, it is stated. 


Live Articles in Special Hazards 
A new book, being No. 14 of the series un- 
der the above title, has been issued by the 
Weekly Underwriter, and contains twenty- 
eight articles upon special hazards previously 
printed in that journal. It sells at $2 per copy. 
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NEW COMMITTEE SELECTED 


National Board Selects Members of 
Schedule and Forms Committee 


CONFORMS WITH AGREEMENT 


President H. A. Smith Selects Wilfred 
Kurth as Chairman—Territorial 
Organzations Represented 
The new schedule and forms committee of 
the National Board of Fire Underwriters, a 
committee coming into existence as a result of 
the recently made agreement between the Na- 
tional Board of Fire Underwriters and the 
National Convention of Insurance Commission- 
ers, was appointed last week by Harry A. Smith, 
president of the National Board. Recogniz- 
ing the valuable work of Wilfred Kurth, vice- 
Eresident of the Home Insurance Company, he 
appointed that gentlemen as chairman. The 

cther members are as follows: 

George G. Bulkley, vice-president of the 
Springfield Fire and Marine; F. W. Koeckert, 
assistant United States manager of the Com- 
mercial Union; Ralph B. Ives, president of 
the .tna Insurance Company; George H. Bell, 
Wesrern manager of the National of Hartford; 
Charles R. Street, president of the Fidelity- 
Phenix; Edwin Parrish, president of the Board 
of Fire Underwriters of the Pacific; John C. 
Viarding, president of the Western Union; 
Charies H. Yunker, president of the Western 
Insurance Bureau: Robert N. 
dent of the South Eastern Underwriters Asso- 
ciation; James Wyper, president of the Eastern 


Hughs, presi- 


Union. 
The committee is representative of every sec- 
tion and sentiment. The first five members 


were on the original conference committee with 
the commissioners’ body, each of the five great 
territorial organizations are represented by their 
president, and as the eleventh Mr. 
Smith chose Mr. Street. who is exceptionally 


well-qualified from many viewpoints, especially 


member 


since he has been an executive both in the East 
and the West 
Virginia State Fire Dissolved 
RicuMonp, Va., October 22.—The 
of the old Virginia State Fire, which reinsured 
its outstanding risks ten years ago, and went 
finally been wound up, 


affairs 


out of business, have 
and the company has asked that its corporate 
charter be revoked. Adverse legislation and 
high taxation were said to be responsible for 
the company having quit writing on September 


27, 1973. Ail stockholders were paid off in 


full. In addition preferred stockholders re- 
ceived a divdend of 331,’3 per cent, with 8 
per cent additional interest on their stock 


which has been held for ten years. Common 
stockholders received a dividend of 4 per cent. 
Judge George L. Christain was president of 
the company, and Robert Lecky, Jr., was secre- 
tary. The latter is at present engaged in con- 


ducting a local agency in Richmond. 





—The Richmond Fire Insurance Exchange will her< 
after hold its meetings fortnightly instead of. weekly 
as formerly. Meetings will be held on the second 


Fridays of each month. 


and fourth 





F. B. KELLAM HEADS CONFERENCE 
Annual Gathering of National and Eastern 
Auto Bodies Held Last Week 
The Eastern Automobile Underwriters Con- 
ference was held last week, as also was the 
annual meeting of the National Automobile 
Underwriters Conference. At the former all 
of the present officials were re-elected. The 
executive committee submitted a report dealing 
with the events of the past year and the theft 
committee also reported. Some interesting in- 
formation was forthcoming regarding theft 
losses, revealing the fact that the New York 
situation left much to be desired, but, generally 
speaking, the theft losses on the whole are not 
any heavier than in previous years. A con- 
siderable number attended the meeting, repre- 
sentatives of forty odd companies being 

present. 

At the annual meeting of the National Auto- 
mobile Underwriters Conference held at the 
Hotel Pennsylvania, Frederick B. Kellam, man- 
ager of the Royal, was elected president, suc- 
ceeding William P. Burpee, secretary of the 
New Hampshire Fire. John Marshall, Jr., 
vice-president of the Firemans Fund, was re- 
elected vice-president, and Herbert W. Ellis, 
assistant manager of Phoenix of London, was 
elected treasurer, to succeed William Mackin- 
tosh, assistant manager of the Royal. An in- 
teresting feature of the report of the general 
manager of this organization was the fact that 
the conference now has 116 members, a gain of 


SiX. 


NEW YORK POND MEETS 
Blue Goose Dinner Proves Sociable and 
Entertaining Affair 
The first fal! dinner of the New York Pond 
ef the Ancient and Order of the 
Plue Goose, though featured by the best enter- 
tainment ever presented at any of the New 


Honorable 


York pond meetings, was scantily attended, 
there being less than one hundred present. The 
small attendance, however, was provocative of 
sociability and the dinner was thoroughly en- 
joyed by all who attended. 

The only set speech was the report of Most 
Loyal Gander H. L. Denny as the head of 
the New York delegation to the Grand Nest 
meeting in Chicago recently. Fred J. Breen, 
Wielder of the Goose Quill, and Gander Carroll 
DeWitt pond at that 
meeting. 

The entertainment consisted of motion pic- 
tures, one being the new National Board fire 
prevention film and the other a sporting picture 
There was also 


also represented the 


which aroused much interest. 
a very clever sleight-of-hand artist. 

Past Most Loyal Grand Gander W. T. 
Benallack, who was to have been present, did 
not arrive in time for the meeting. 





ALA., 29.—A $100,000 
issue from Birmingham has been proposed by 
W. B. Cloe, city commissioner of safety, to meet re- 
quirements of the National of Fire Under- 
writers for lower fire insurance rates in Birmingham. 
The report of the board bearing on conditions in 
Rirmingham was made public last week and _ super- 
edes the 1909 report. 


—DBIRMINGHAM, October 


hond 


3oard 
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MASSACHUSETTS AGENTS 


Wesley E. Monk Makes First Per. 
sonal Appearance 

SPENCER WELTON AND H. BELDEN 
SLY, SPEAKERS 


E. J. Cole Re-elected President of Associa- 
tion—Other New Officers Named 


Tributes to Insurance Commissioner Wesley 
E. Monk marked the annual meeting and din- 
ner of the Massachusetts Association of In- 
surance Agents at the City Club last Friday, 
It was the Coramissioner’s first public appear- 
ance before the insurance men and he was 
most cordially received. Spencer Welton, vice- 
president of the Fidelity and Deposit of Balti- 
more, told the agents “where to find surety 
business and how to develop it” and H. Belden 
Sly, vice-president and secretary of the Em- 
ployers Fire of Boston, urged the members to 
consider very thoughtfully the matter of con- 
tigent commissions. He stated that he looked 
upon profit-sharing commissions and careful 
selection of risks as the only solution if the 
American agency system is to continue. 

The organization went on record as favoring 
the same form of New England convention as 
has been carried out the last two years, that is, 
the convention to have both social and _ busi- 
ness features. There has been some controversy 
as to whether the social activities at these con- 
ventions should be abolished and the action 
of the associaiion was looked upon with in- 
terest. 

At the business meeting the following officers 
were elected: President, Edwin J. Cole, Fall 
River; vice-president, Fritz J. Babson, Glouces- 
ter: Norman A. Brainard, Springfield; Alfred 
Davenport, Boston; William C. Moulton, Pitts- 
field: Roscoe K. Noble, Northampton; S. T. 
Emery, Boston: W. S. Shaw, Brockton; A. 
C. E. Stimson, Greenfield; Robert T. Sisson, 
Lynn; George A. York, New Bedford; Amos 
A. Phillips, Rockland; secretary-treasurer, 
Fred A. Norton, Salem; executive committee, 
Thomas E. Babb, Worcester, Williard C. Hill, 
Boston; Henry F. Howe, Gardner; Charles 
W. Johnson, Worcester; B. A. Oppenheimer, 


Springfield; Fred M. Prescott, Malden; Fred 
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R. Smith, Haverhill, and W. C. Ryan, Boston. 


Commerce Moves to Glens Falls 
Fr. W. West, president of the Glens Falls 
[Insurance Company and of the Commerce In- 
surance Company, formerly of Albany, has 
announced the removal of the latter organiza- 
tion’s home office from Albany to Glens Falls. 
The change was made as of October 2%. 
A new official staff was elected by the board 
of directors last week as follows: President, 
FE. W. West; vice-president, H. N. Dickinson; 
treasurer, R. C. Carter: secretaries, C. R. 
Whitehead, F. L. Cowles, H. W. Knight, J. A. 
Maron; assistant secretary, I’. W. Stein. 


Davis, Dorland & Co. of New York city moved 
last week from 185 William to 150 Nassau 
Street, where they will occupy a larger space. 


street 
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WRITES ON FIRE PRE= 
VENTION 


R. M. Bissell in Hartford Fire House 
Organ 


COMPANIES HAVE OBLIGATION 


Informs Agents of Reasons for Active 
Work in Preventing Fire Waste 

Richard M. Bissell, president of the Hart- 
ford Fire Insurance Company of Hartford, has 
written for the house organ of that company, 
The Hartford Agent, a long and carefully 
thought-out article, setting forth to his agents 
the reasons why he expects them to be active 
in fire prevention work. Extracts from advance 
proofs of the article follow: 

Formerly a fire insurance company was con- 
sidered to have completely fulfilled its obliga- 
tions to its policyholders and to the public gen- 
erally when it discharged fairly and promptly 
its financial obligations to those of its policy- 
holders who might have incurred fire losses, and 
most people who have not kept in touch with 
modern developments in fire insurance still have 
this conception of what fire insurance com- 
panies do, 

As a matter of fact, during the past twenty- 

five years the relation of fire insurance com- 
panies and the fire insurance business as a whole 
toward policyholders and toward the public 
generally has undergone a tremendous develop- 
ment. This development has been partly due to 
competitive reasons, and to this extent has been 
founded upon the desire of the several com- 
panies to make themselves more useful and at- 
tractive as insurers than other companies. The 
development is also partly due to a growing 
feeling on the part of the public that in some 
way the fire insurance companies are peculiarly 
charged with the duty of preventing fire, and 
possibly out of these two motives there has 
arisen the third, which springs from a new con- 
ception of their obligations to policyholders, 
which has been engendered in the minds of all 
executives and staffs of fire insurance com- 
panies. Perhaps a broader generalization might 
lead to the conclusion that many fire insurance 
executives and, likewise, a large number of 
property owners have come to see that the in- 
surer and the insured have a common and quasi- 
partnership interest in the matter of fire pre- 
vention. 
_It is commonly recognized as contrary to pub- 
lic policy that a property owner should be in a 
position to secure an actual financial benefit by 
reason of the accidental destruction of his 
property. It goes without saying that an in- 
surance company is desirous of avoiding, so far 
as may be, the contingency which subjects it to 
financial loss arising from claims under policy 
contracts. Accordingly, under normal condi- 
tions the property owner and the insurer alike 
are damaged when property covered by in- 
surance is destroyed. Even where actual values 
are made good to the owner of property which 
is destroyed he usually—in fact, almost uni- 
versally—suffers a considerable loss due to the 
interruption of business, the loss of custom, dis- 
persal of staff, ete., which cannot be made good 
by ordinary insurance, and this loss may be, and 
pone is, more serious than the property 
Oss 


Property OwNeERS AND CoMPANIES INTERESTED 
ALIKE 

From the foregoing it is obvious that property 

owners and fire insurance companies are, or 

should he, both deeply interested in the subject 

of fire prevention. The gradual realization of 

the correctness and underlying significance of 


the foregoing principles has led fire insurance 


companies as a whole to devote a steadily in- 
creasing portion of their endeavor and expendi- 
ture to the prevention of fire and to bringing 
about on the part of municipalities and property 
owners the adoption of better and surer methods 
of extinguishing fires in their incipiency. 

In other words, the business of fire insurance, 
which formerly concerned itself almost en- 
tirely with the underwriting of probable losses, 
has in recent years come to concern itself more 
and more with fire prevention and the minimiza- 
tion of loss by fire, until gradually the recognized 
function of fire insurance has become altered, 
and to-day fire and loss prevention service is, 
in many cases, quite as valuable, and even more 
important, to property owners than the in- 
surer’s promise to pay in the event that loss 
should occur. 

After describing the vast amount of work 
being done in the furtherance of fire prevention, 
Mr. Bissell says: 

It may be pertinently asked at this point why 
it is, if fire insurance companies are doing so 
much work toward the prevention of loss by 
fire, that the amount of property destroyed by 
fire seems to be steadily on the increase. There 
is a double-barrelled answer to this query. 

In the first place, it is easily demonstrated 
from known occurrences that were it not for 
the work which the lire insurance companies 
are thus doing the first waste each year would 
be vastly greater than is indicated even by the 
appalling figures which annually are shown in 
the statistics of fire losses, and it may here be 
said that the value of property destroyed by 
fire during 1922 probably exceeded $500,000,000 

PERCENTAGE OF Property DESTROYED LOWER 

The second answer—not so easily demon- 
strable—is that while the value of property 
destroyed seems to be increasing year by year, 
this increase is not so rapid as the increase in 
the total value of destructible property each 
year. In other words, it is altogether probable 
that the percentage of destructible property 
which is consumed each year by fire is lessen- 
ing, although the value in dollars shows an in- 
crease. A few figures would seem to corrob- 
orate this conclusion. 

According to the latest reports of inves- 
tigators, the price or cost of commodities of 
all kinds has increased something over fifty 
per cent since 1913, i. e., during a period of ten 
vears. During the same period, the cost of 
building has increased about two hundred per 
cent. It is also demonstrable that the amount 
of destructible property in the country has 
largely increased during ten years. There has 
been a vast expansion in building during that 
period and our factories are producing vastly 
greater amounts of merchandise and com- 
modities than was the case ten years ago. There 
has been a very large increase in population, 
and the size and value of crops in recent years 
are, on the whole, very much larger than was 
the case ten years since. When we take into 
account, therefore, the very largely increased 
amount of destructible property, coupled with 
the fact that each unit of property of whatever 
kind is very much more valuable than was the 
case ten years ago, it is a fair assumption that 
the total value of destructible property existing 
in the United States is much larger than in 
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Errorts More SuccessFuL THAN CoMMONLY 
3ELIEVED 

From the foregoing it would seem to be evi- 
dent that the efforts which are being made to 
reduce the fire waste are more successful than 
is commonly believed. Surely a reduction of 
twenty per cent in the burning ratio in ten years 
—which, to repeat, is the rate at which prop- 
erty is being detroyed as compared with its 
value—is no small accomplishment. This ac- 
complishment cannot be entirely credited to the 
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activities of insurance companies, because the 
public conscience, as well as the public interest, 
has been very much more centered upon this 
matter than was the case in former years. 
Nevertheless it can be truthfully said that the 
arousing of the public conscience and of public 
interest in this problem has been largely brought 
about by the propaganda of fire insurance com- 
panies. Had not the burning ratio been thus 
reduced, the fire waste in 1922 would un- 
doubtedly have been greater by approximately 
$100,000,000 than was actually the case. Fur- 
thermore, insurance rates could not have been 
substantially lowered, as they have been during 
the past ten years, except for this reduction in 
the burning ratio. The average rate on risks 
written for one year, which is the only average 
rate which can be accurately determined, was 
between eleven and twelve per cent less in 1922 
than in 1913. At the same time, the average 
loss ratio of companies had risen from 52 per 
cent to 56.7 per cent. It is worth noting in this 
connection that probably there is no commodity 
in general use and no other kind of quasi-public 
service the cost of which has been thus reduced 
during the same period. 

After all, the only ones who can sensibly re- 
duce the scandalous fire waste in this country 
are the property owners themselves. Fire in- 
surance companies can and do aid, counsel, co- 
operate with, and even direct, property owners 
in this work, but unless the property owner can 
himself be convinced that the responsibility for 
fire in his premises rests largely with himself, 
unless he can be persuaded to take steps to 
minimize or prevent the danger of fire and to 
provide apparatus which will promptly ex- 
tinguish a fire once started—unless, in other 
words, he acquires the determination to prevent 
fire and fire loss—no other agency. whether it 
be the insurance companies or the municipality, 
can hope to make large progress in this great 
undertaking. 


Selling More Accident and Sickness 
Insurance 

The opportunities revealed for the sale of 
more accident and sickness insurance are such 
that they should not be overlooked by the wide- 
awake agent. Conditions at the present time 
are such that every ordinary individual needs 
this kind of coverage, and the various events of 
the day, as enumerated in the press from time 
to time, certainly back up the agent in his 
arguments in this direction. 

Many agents, owing to the lack of a proper 
understanding of what accident or health or 
income insurance really is, the proper policy 
forms to use, and purpose of each form, etc., 
are unsuccessful when it comes to handling 
this particular line. Generally speaking, acci- 
dent and health and income insurance provides 
indemnity for loss of life. limb, sight or time; 
by loss of time is meant inability to perform 
the duties of an occupation, temporarily or per- 
manently, resulting from injury or from sick- 
ness. The policies issued by the various com- 
panies differ considerably, but in the generality 
of cases it will be found that the best results 
are obtained by not being unduly enthusiastic 
about any one particular policy. 

By studying the need of the prospective cus- 
tomer and recommending a contract that will 
suit his particular requirements, the agent will 
he serving both his own interest and that of 
his client to the best advantage. The opinion 
of the general public as regards accident in- 
surance is often, to say the least, somewhat 


hazy. The average individual has a tendency 
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STUDY OF 


WORKMEN’S COMPENSATION 


Insurance Laws and Service 
MONOPOLY OR COMPETITION 


By the Impartial Committee on Workmen’s 
Compensation Insurance to the 


CINCINNATI CHAMBER OF COMMERCE 


Over 1000 Pages of Testimony Elicited at Hearings 

in Various Cities from Prominent Business Men and 

Public Officers. Recommendations adopted by the 

Cincinnati Chamber of Commerce, including one for 

“A Well Regulated Plan of Competitive Compen- 
sation Insurance”’ 


Price, delivered, Cloth Binding, $5. 





THE SPECTATOR COMPANY 


Sole Selling Agents for Insurance World 


CHICAGO NEW YORK 














A Good Book 
tor Life Men-- 


“Life Insurance and How to Sell It” 
Price, $1.00, Postpaid 





BSORBING AND INTERESTING, 

containing life insurance salesmanship 
—methods, plans, and suggestions from the 
must successful salesmen. You will find this 
compilation of experience of star producers a 
constructive help in selling more life in- 
surance. 





THE INSURANCE FIELD COMPANY 
Incorporated 
P. O. Box 617, Louisville, Ky. 


Find enclosed check for $.......... for which send to my 
address one copy of Life Insurance and How to Sell It. 


*‘Keep Southern Money at Home’? 


YOUNG MAN: If you are already successful but looking for 
larger opportunities, Investigate the Field, Policy Contracts, 
and Commissions of “‘The Best Company In Dixie” and We 
Will Grow Together. 


E. C. HINDS, President 


Otton States 


LIFE INSURANCE CO-"enents) 











TO MEN WHO CAN QUALIFY 


We are offering some splendid OKLAHOMA 
and MISSOURI territory on a General 
Agency basis. 


The Farmers & Bankers Life Insurance Co. 


Executive Offices, Wichita, Kansas 









































30 


UNUSUAL OPPORTUNITY 


A highly successful company desires the services of an 
agency manager, preferably one with executive ability. 
Want a man in the thirties or early forties, who can procure 
agents and handle them. Must be experienced and desirous 
of making permanent connection with advancement. Address 
all communications, giving qualifications, experience, and other 


information to 
ROCKY MOUNTAIN, 


Care of THe SPECTATOR. 

















MORE THAN $28,500,000.00 


has been paid to Continental Policyholders or their benefi- 
ciaries as indemnities for loss of business time by accident, or 
for accidental loss of sight, limb or life, or for loss of business 
time by sickness. 

In every city of the Union and in Canada we are protecting 
many thousands of business and professional men. Continent 
al Accident and Health policies sell and stay sold—good 
openings for the right man. 


CONTINENTAL CASUALTY COMPANY 


H. G. B. ALEXANDER, President 
General Offices: Chicago, U.S.A. 
CANADIAN HEAD OFFICE: TORONTO, CANADA 














for IN DIANA 


GENERAL AGENTS and 
DISTRICT AGENTS 





APPLY 


COMMONWEALTH LIFE INSURANCE C0. 
LOUISVILLE, KY. 
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“ WESTERN UNION LIFE 
1 We 
Licensed in Connecticut, Califor- 
nia, Colorado, Indiana, Illinois, 
Iowa, Idaho, Kansas, Minnesota, 
Missouri, Montana, Nevada, New 
Jersey, North Dakota, Ohio, Ore- 
—— gon, Pennsylvania, South Dakota, 
~ Utah, Washington and Wyoming. 
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to associate the protection afforded under this 
special section of insurance only with the ex- 
treme and more or less gruesome street acci- 
dent that can be witnessed daily. Accident in- 
surance goes beyond this point. Provision is 
made for the payment of a specific sum in the 
event of accidental death. The phrase “acci- 
dental death,” if interpreted in the commonly 
accepted manner, means death as the result of 
an unexpected bodily injury. This protection, 
in the majority of policies, may be combined 
with an amount of weekly indemnity that is 
provided for any injury that prevents the policy- 
holder from performing the duties of his occu- 
pation or profession. This is just a brief ex- 
planation of accident insurance. If you add to 
this the same reimbursement in the event that 
the insured is unable to perform the duties of 
his occupation or profession as a result of sick- 
ness, you have a definition of the complete pro- 
tection offered. 

In the majority of policies, provision is also 
made for what is termed partial disability; that 
is, ability to perform some, but not all, the 
duties of an occupation or profession. Pay- 
ment is also made for hospital benefits and 
Accident and health in- 
surance has been in operation in this country 
for over fifty years, and the coverage offered 
has, needless to mention, passed through a pro- 
cess of continuous change since that time, com- 
petition and the general trend of progress being 


surgical operations. 


responsible. 
The general conditions under which the 
average individual spends his workaday life 


make accident and health insurance not by any 
means a luxury, but by all means a necessity. 
and apart from this it, in many cases, acts as 
an opener for much additional business, as far 
as the concerned. Tor this reason, 
as well-s many others, a careful study of the 
whys and wherefores of accident and health 


agent is 


insurance will doubtless repay the agent over 
and over again. Study the policy forms, read 
the policy forms, and, what’s more, see that 
your prospect reads them; by this method, and 
this alone, will the selling of more accident and 
sickness instance be accomplished. 


The Situation in the West 
(Continued from page 4) 

granted him certain inalienable rights which 
latter-day practices have thoroughly proved a 
myth. Mr. Dooley once said that the Supreme 
Court followed the election returns, and it is a 
popular pastime at present in our best regulated 
courts to swat the insurance companies. Hence, 
Union and Bureau field men in proceeding to 
carry out their bosses’ wishes in Missouri should 
not rely too much upon their legal rights. More 
than one champion has lost his title and other 
things with a well-placed left. 

The following dispatch from Chicago, received 
just as THE SPECTATOR goes to press, indicates 
that the proposed conference is likely to become 
an actuality: 


TELEGRAMS RECEIVED, APPROVAL INDICATED 

Cnicaco, I1t., Oct. 31.—The Union and Bu- 
reau have received telegrams from the National 
Association of Insurance Agents asking for a 
conference looking to the reaching of some set- 
tlement of the Conference break. In the absence 
of President Harding of the Union, John M. 
Thomas, chairman board of savs 
there is no doubt that the Union will be glad 
to participate in such a conference and will give 


governors, 


consideration to any plan proposed. He is of 
the opinion, however, that non-affiliated com- 
panies should also be asked to participate. 

Official acticn on the communication will be 
taken upon the return of Union officials from 
Denver. M. A. Scholbe, assistant manager of 
the Bureau, points out that a willingness to sub- 
mit the question to conference has already been 
expressed by Bureau officials. The telegrams 
have been forwarded to Denver. 

PRESIDENT J. C. HarpinGc AGREES 

Cuicaco, It., Oct. 31.—President John C. 
Harding of the Union has replied to the tele- 
gram of the National Association as follows: 

T acknowledge receipt of your telegram urging 
a conference between a committee of five mem- 
bers of the Union, five members of the Western 
Insurance Bureau, and five members of the 
National Association of Insurance Agents, to 
consider the situation arising from the abroga- 
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tion of the Union and Bureau conference agree- 
ment. The Union has at all times strongly 
favored a united force of companies and agents. 
The Union stands for equal rights of all mem- 
bers and equal vote regardless of company size. 
It stands for a uniform commission to agents 
which shall be fair to the public, the agent and 
the company. The Union membership is opposed 
to the present tendency of increasing expense, 
and believes that the companies and agents 
should agree upon a reasonable and uniform 
scale of commissions, the agents and the compa- 
nies to be equally responsible for its enforce- 
ment. On this plan we stand, and welcome all 
companies and agents regardless of affiliations. 
On behalf of the Union I accept your invitation, 
though no such conference will operate to 
modify or suspend the complete enforcement ot 
the Union rules and requirements. 


(Signed) Joun C. HaArpIne, 
President. 


Bureau Wires ACCEPTANCE 

The following wire was received from Rudolph 
Belcher, general manager of the Western In- 
surance Bureau, in response to one sent him by 
Tue Specrator to Denver, where he was at- 
tending a meeting: 

Denver Cot., Oct. 31.—Replying to your tele- 
eram of 30th, the following telegram was sent 
today by President Yunker of the Western In- 
surance Bureau to President Bell, of the Na- 
tional Association of Insurance Agents: “The 
policy of the Western Insurance Bureau has 
always been, and now is, to meet w’th any repre- 
sentative committee having the best interests of 
the fire insurance business at heart. Following 
our well-established policy if a meeting is ar- 
ranged for as indicated in your telegram the 
Western Insurance Bureau will be represented 
as requested.” 

Meeting an Assured Fact 

The meeting desired hy the National Associa- 
tion is an assured fact, in view of the above 
telegram. The question now arises as to what 
will be done. One prominent underwriter in 
New York, when asked his opinion over the 
telephone, expressed great surprise, and asked, 
“What is there to arbitrate?’ He said he knew 
of no plans, either in the Bureau or the Union, 
that should National Association of 


Insurance Agents cause for concern. 
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Public Accountant a Actuarial Actuarial 
PAUL L. WOOLSTON 
HARRY C. LANDWEHR GEORGE B. BUCK 
CERTIFIED PUBLIC ACCOUNTANT PACE EXAM, ACTUARY 
catia ditties ACTUARY AND ACCOUNTANT Specializing in Employees’ 
t Benefit and Pension Funds 
75 Maiden Lane New York City BALLS SAI. SE, GH6.. 25 FRANKFORT ST. NEW YORK 
Telephone Beekman 3461 
FRANK J. HAIGHT f 
CONSULTING | T. J. McCOMB 
ACTUARY 
Prominent Agents and Brokérs Hume Mansur Bldg. Indianapolis, Ind. CONSULTING ACTUARY 
Hubbell Building Des Moines, Iowa. | 
, Colcord Bldg., OKLAHOMA CITY, OKLA, 
LEON IRWIN & CO., Inc., New Orleans, La. JULIAN C. HARVEY, F.A.I.A. 
American Eagle A Sedan Amsterd 
mobile-Hartford  Nationsl-Hartford _ Casualty Co. CONSULTING 
So ACTUARY FS 
surance tuyvesant utomobile Insurance 
ee BROKERS’ LINES SOLICITED CHEMICAL BUILDING ST. LOUIS, MO. | | CONGR Tees AEE Nee 
BURNS & SPEAKMAN, Certified Public Accountants 
JNO. A. COPELAND THE BOURSE PHILADELPHIA 
TS A WAL ° : Consulting Actuary 
3 Cedar St. New York JAS. R. ABB LANDIS 
ye pat siti iat eal Consulting Actuary and Counsellor 
sony i ‘ avian CLARENCE L. ALFORD 
ern Associate Actuary 
| WASHINGTON, D.C. NASHVILLE, TENNESSEE 
A. SIGTENHORST | 10 Jackson Place, N.W. Independent Life Building 
, CONSULTING ACTUARY | 
Actuarial || SAMUEL BARNETT 
National City Bank Bldg., WACO, TEXAS 
; CONSULTING ACTUARY 
FACKLER AND FACKLER [EUR ANCE LASTER 
DAVID PARKS FACKLER, F. A. 8. FREDERIC S. WITHINGTON, F. 4.1. A. 502 Forsyth Bldg. ATLANTA, GA. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, PF. A. S. CONSULTING ACTUARY 
CONSULTING ACTUARIES 
50 BROAD STREET NEW YORK Insurance Exchange Bldg., Suite 948-949 ® A. GLOVER & CO. 
DES MOINES, IOWA Consulting Actuaries, Life Insurance 
Accountants, Statisticians 
MILES M. DAWSON & SON A Policy Saved is a Policy Made sida possi Ciicage 
CONSULTING THE OTIS HANN COMPANY, Inc. Marcus Gunn, Consulting Actuary 
ACTUARIES ‘Life Insurance Service’’ 
National em 36 W. 44th St. " So. be Salle St. een, M- W. B. YOUNG 
20 Years’ Experience Backs Our Service CONSULTING ACTUARY 
AND ACCOUNTANT 
ee a W. H. GOULD D. R. McClurg, Associate 
WOODWARD, FONDILLER and RYAN ACTUARY & EXAMINER | 430 Peters Trust Bldg. Omaha, Neb. 
CONSULTING ACTUARIES | 
ssa auntie Audits in SYSTEM REV ISION | — 
all Branches of Insurance. ¥8 FULTON ST. 25 FRANKFORT ST. [| 
43 Cedar Street, New York NEW YORK | Consulting Engineers 
DONALD F. CAMPBELL FAME ENSULTING ACTUARY FREER Guncinaee 
|| apse cee mee Designer of 
CONSULTING ACTUARY WORKMEN'S COMPENSATION HOME OFFICE BUILDINGS 
943 So. Dearborn St., Room 1100 CHICAGO | | = PxPert Advice: on Domes ts es and Full Architectural and Ragen 
; Cable Address: Gertract, New York ervices Available 
pps earn, Te } 165 BROADWAY how YORK CITY 37 WALL ST. Tel. HANOVER 6718 NEW YORK CITY. 
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Insurance Attorney 














Tel. Rittenhouse 2289=90. 
ACCIDENT ADJUSTMENT BUREAU 
1318 Stephen Girard Bldg. Philadelphia 
Frank R. Ambler, Gen. Mgr 


fenced Investigators and Adjustere—Lia- 
bike, “Property Damage, Collision, Auto, Fire, 
and Theft, Burglary. Plate Glass, Compensation. 














ON THE PERSONAL SIDE 





























Adjuster 








Tel. Mulberry 2613 
NEW JERSEY CLAIMS 


Investigated and adjusted. All lines handled. 
Cooperation and quick results. Thoroughly 
conversant New York and Connecticut. 


J. L. CHEREPY 


Proctor Building Newark, N. J. 




















Statisticians 











STATISTICS 


Annual statements, writings, can- 
cellation and reinsurance schedules, 
special calls and all work requir- 
ing the use of tabulating machines. 
Also overload work. [Expert comp- 
tometer operators on short notice. 


FENWAY COMPANY, INC. 




















Whitehall 20 Vesey Street 
7796 New York 
Underwriters 


Statistical Bureau, Inc. 


We render complete statistical service 
and relieve you of the pressure of annual 
statement filing. 

We are also equipped to prepare can- 
cellation and reinsurance schedules, or 
handle any job where the use of tabulat- 
ing machines or comptometers is de- 


sirable. 
Phone: JOHN 1090 
50 John St. New York City 











1923 Supplement to the Insurance Law of 
New York 

The above-named book, compiled by Amasa 
J. Parker, Jr., has been issued, and contains 
all the amendments made in 1923 to the Insur- 
ance Law of New York. 
affect fifty-nine sections of the law, and em- 
brace those relating to any class of insurance 
In presenting 
the amendments in this supplement, new mat- 
ter is shown in italics, and matter omitted in 
brackets, so that the changes in the law may 
After each sec- 
tion are given copious notes explaining the pur- 
pose of the amendments. There are also cita- 
tions to the opinions of the courts of the 
State and reports of the attorney-general con- 
struing the sections. 


These amendments 


covered by the insurance ifaw. 


be ascertained very readily. 





Among those from Des Moines in attendance 
upon the meeting of the North Western Asso- 
ciation in Chicago were: O. J. Davis, State 
agent of the Home Insurance Company of 
New York, and the Franklin Insurance Com- 
pany of Philadelphia; A. N. Beim, special 
agent for the same companies, and L. C. 
McCord, adjuster. Upon the adjournment of 
the convention in Chicago the trio journeyed 
to New York and made a cursory survey of 
insurance conditions in the metropolis, calling 
upon the management of the Home Insurance 
Company, thus getting insurance dope first 
hand. Upon the return journey they visited 
the headquarters of the Franklin in Phila- 
delphia. 

W. Gardner Crowell, secretary of the board 
of directors of the Pennsylvania Fire Insur- 
ance Company, Philadelphia, was congratulated 
last week upon the completion of fifty years’ 
service with the company. At a meeting of the 
board held October 22 the following resolution 
was read: 

“Throughout this half century Mr. Crowell’s 
uprightness, his ungrudging devotion and 
loyalty to the company’s interests and his atti- 
tude toward its representatives and the public 
have added greatly to the company’s reputation 
for fair dealing, faithfulness to its obligations 
and courtesy to its clientele. 

“The board of directors desires also to ex- 
press to Mr. Crowell the earnest hope that he 
may long enjoy good health and continue his 
association with the board. and requests the 
president to have the foregoing sentiments duly 
engrossed and conveyed to Mr. Crowell and 
a copy thereof sent to each agent and employee 
of the company.” 

H. E. Tavlor, advertising manager for the 
American of Newark, was married October 
27 to Miss Evelyn J. Haufler at the Lincoln 
Park Hotel in that city. Miss Haufler was 
Mir Taylor’s secretary until a short time he- 
fore their marriage. Following the ceremony 
a dinner and <eception were given to about one 
hundred relatives and friends. After a honey- 
mocr at Atlantic City the couple will reside 
in their newly-completed home in Irvington, 
Ne ok 

W. W. Jaeger, general sales manager for the 
Bankers Lif Company of Des Moines, is likely 
to become famous as the “Billy Sunday” of 
life insurance. The Des Moines News is print- 
ing a series of articles under the heading “Lit- 
tle Stories of Success.” Mr. Jaeger was the 
subject of one of these articles recently and 
the reporter described and quoted him as fol- 
lows: “Somebody once called William Jaeger, 
sales manager of the Bankers Tife Insurance 
Company, ‘A Blacky Daw with the spirit of a 
Pilly Sunday.’ He is called one of the cleverest 
salesmen in tiie Middle West and the greatest 
evangelist in the insurance game. His work is 
the training of insurance salesmen throughout 
the entire area covered by the Bankers Life 
Companv. [lis business meetings are schools 
of salesmanship. in which character building is 
at least as imnortant as technical training.” 

Dr. Frederick L. Hoffman, dean of the Ad- 
vanced Denartment of the Rahson Tnstitute, 
and contributor of many valuable life insurance 
articles to Tur Spectator. will sail for Europe 
November 19, there to take a prominent part 
in the Belgium Cancer Congress. Dr. Hoffman 


The “1923 Supplement to the Insurance 
Law of New York,” bound in cloth, may be ob- 
tained at $2.50 per copy from The Spectator 
Company. 





33 


es] 
was formerly third vice-president and chief 
scatistician of the Prudential Insurance Com- 
pany of America and still serves that com- 
pany in an advisory capacity. 

Robert L. Morton, who for the last six 
months has been with the Missouri State Life 
Insurance Company, has resigned to return to 
his former position with the firm of Morton 
& Morton, Chemical Building, agents for the 
Connecticut Mutual Life Insurance Company. 
Stratford L. Morton is head of the agency. 
Robert L. Morton formerly was president of 
the St. Louis City Club and of the Rotary 
Club and is very well known to St. Louis busi- 
ness and civic circles. 

W. E. Baldwin, manager in Canada for the 
America Fore group of fire insurance com- 
panies, was in New York this week visiting at 
the home office. Mr. Baldwin occupies a high 
position in Canadian fire insurance circles, be- 
ing at the present time president of the Cana- 
dian Fire Underwriters Association. 

W. J. Fischer, general agent for the North- 
western Mutual Life Insurance Company in 
St. Louis, celebrated his sixtieth birthday on 
October 24. Mr. Fischer was born in Alton, 
Ill., on October 24, 1863, and was educated in 
the public schools of that city. He is one of 
St. Louis’ best known insurance men, and is a 
member of the Glen Echo Country Club, City 
Club and Missouri Athletic Association. 

W. A. Granville, Ph.D., LL.D., educational 
director of the United States National Life and 
Casualty Company, Chicago, has accepted an 
invitation to give an address on Insurance 
Education at the afternoon session on Novem- 
ber 16, before the November meeting of the 
Casualty Actuarial Society. Dr. Granville was 
recently elected a fellow of the society. 


Frank H. Davis Made Vice-President 

President W. A. Day of the Equitable Life 
has announced the promotion of Frank H. 
Davis to the post of agency vice-president. 
This was done following the suggestion of 
Agency Vice-President Taylor, who will now 
become second vice-president of the company. 
The move was made so that Mr. Taylor might 
relinquish the handling of the agency depart- 
ment and devote himself to other Equitable 
interests. 


Writes $265,000 in September 

Mrs. Sade Van Buren of La Grande, Ore., 
smashed all records in the Guarantee Fund 
Life Association, Omaha, by turning in applica- 
tions for a total of $265,000 of life insurance 
during September. 

Mrs. Van Buren’s achievement has earned 
for her a trip East with all expenses paid by 
the company. She is comparatively new to the 
life insurance business, but this is the third 
time she has led other agents of the Guarantee 
Fund Life in production volume. 


—At the annual meeting of the Homesteaders, a 
fraternal order of Des Moines, it was voted to in- 
crease assessments to members where needed and to 
place the association on an entire legal reserve basis 
on January 1. It is expected that a good many mem- 
bers will drop out when this plan is enforced, 
but it was shown by the reports for the year sub- 
mitted by the auditing committee that the legal re- 


serve plan will work for permanency. 
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NEW EDITION, 1922 


Inheritance Taxation 


A Talking Proposition 
for Life Insurance 


" The third edition of Gleason & Otis on Inheritance Taxation 
has just been published, treating of the Inheritance Tax Law, 
State and Federal, under six topics as follows: 


1. The nature of the tax and the constitutional 
principles that limit and control its imposition. 

2. The different transfers taxable, viz., by will, 
interstate law, gift in contemplation of death, 
life insurance, etc. 
The parties and their interests, residence of the 
decedent, relationship of the beneficiaries, ex- 
emptions, life estates, remainders, mortuary ta- 
bles and calculations of the value of life interests. 
The property transferred and the problems aris- 
ing out of its situs and valuation. 
Procedure, necessarily confined to the New York 
practice, though it is largely followed in other 
States, and authorities from these States are 
cited where applicable. 
General resume of the statutes and an extended 
discussion of the provisions of the Federal and 
New York acts. 


There was quite a wide sale of earlier editions of this book 
among insurance men. 

The new edition is a modern, complete and exhaustive 
treatise on the problems arising from graded inheritance tax- 
ation rates, non-resident estates and conflicting jurisdictions, 
with the statutes of the several States and the new Federal 
Act and Regulations. 


Life Insurance and Inheritance Taxation 

Insurance of the inheritance tax provides a means for paying 

the tax due on any estate without sacrificing any part of the 
estate by a forced sale in an unfavorable market. To that 
extent insurance of the inheritance tax assists the Government 
and State authorities in collecting the tax due promptly. 
_ Therefore Life Insurance and Inheritance Taxation is prov- 
ing a very vital question with Insurance Agents, and this new 
edition of Gleason & Otis on Inheritance Taxation ought to 
have a large sale in the insurance field. 

The Federal statutes of 1919 taxes insurance policies aggre- 
gating more than $40,000 as part of the estate although payable 
direct to a beneficiary. Under new law life insurance policies of 
non-resident decedent are not taxed. 

The increase of inheritance taxation, both State and Federal, 
makes it advisable to create a sinking fund through life insur- 
ance for the payment of such taxes in order to preserve intact 
the securities of an estate. 

Every estate of over $50,000 must pay a Federal tax and every 
estate must pay a tax in the State of domicile, in almost every 
State. 

Changes Since Previous Edition 

New Federal Act in effect November, 1921. 

New Federal Regulations as to Procedure, approved July, 
1922. 

New statutes, 1921 and 1922, in eleven States. 

Rates increased, 1921 and 1922, in ten States, 

Statutes amended in other States. 

The special chapter on life insurance, page 1029 of the new 
edition, reviews the authorities in the several States on the 
subject of life insurance as related to Inheritance Taxation. 


One Volume, 1224 pages, bound in Buckram 
Price per copy, $15.00 


THE SPECTATOR COMPANY 
CHICAGO emt AS NEW YORK 


THE EUREKA LIFE INSURANCE COMPANY 


BALTIMORE, MARYLAND 


Incorporated 1882 


A regular OLD LINE Stock Life Insurance 
Company, issuing all the STANDARD FORMS of 
POLICIES, INDUSTRIAL and ORDINARY. 


JOSH. N. WARFIELD, Jr., Sec’y & Treas 
J. HOWARD IGLEHART, Medical Directo, 


JOHN C. MAGINNIS, President 
J. BARRY MAHOOL, Vice-President 
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HOME LIFE INSURANCE COMPANY 


New York 
WM. A. MARSHALL, President 


The 63rd Annual Report shows: 

Premiums received during the year 1922 

Payments to Policyholders and their beneficiaries in Deat 
Claims, Endowments, Dividends, Etc 


Net Interest Income from Investment 
($722,352 in excess of the amount required to maintain the 
reserve) 
Actual mortality experience 52.87% of the amount expected. 
Insurance in Force 
Admitted Assets 


$232,163,052 
46,253,715 
FOR AGENCY APPLY TO 
GEORGE W. MURRAY, Superintendent of Agents 
56 BROADWAY NEW YORK 











Desirable territory open for General 
Agencies in Virginia, Florida and District 
of Columbia. Excellent opportunity for 
producers who can furnish unquestionable 
references. 


Our Home Life Insurance Co. 
Suite 206-7-9-10 Commercial National Bank Bldg. 
WASHINGTON, D. C. 








The “nm Lif aaa Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from BIRTH 
to 60 years next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 
ORDINARY POLICIES contain valuable SPECIAL DISABILITY and 
TOTAL AND PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 

A Home Life policy brings peace of 

mind to the man who loves his family. 
Basil S. Walsh, President P. J. Cunningham, Vice-President 
Joseph ais Durkin, Secretary John J. Gallagher, Treasurer 

Dr. E. Bryan Kyle, Medical Director 


Independence Square Philadelphia, Pa. 
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ACACIA MUTUAL LIFE ASSOCIATION 


Formerly the Masonic Mutual Life Assn. of the D. of C. 


Insurance in Force Over $135,000,000.00 
Assets Over $8,000,000.00 
We issue all Standard Forms of Old Line Legal Reserve Policies 
at Net Cost to Master Masons only. 

To Agents who are Master Masons in good standing we offer: 


1. Liberal First Year Commissions 

2. Continuous Renewals—thus insuring an income for life 
to permanent Acacia Agents 

3. Real Home Office Cooperation 


WILLIAM MONTGOMERY, President 
Homer Building Washington, D. C. 
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